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1. IlepeyeHb NJaHUPYeMbIX Pe3yJbTATOB 00yUeHUs N0 JUCIUIIUHE, COOTHECEHHBIX €
IVIAHMPYEeMBIMH pe3y/1bTaTaMH 0CBOCHMS 00pa30BaTeIbHOM NPOrpaMMbl

1.1. Iucuumuinna b1.0.06 «MapkeTHHr aeiaoBoro u codsituitHoro Typusma / Marketing of

business and ev
JTana;

ent tourismy» obecreynBaeT OBIAJACHHUE CISAYIONUMU KOMIETCHIIMSIMHE C YIETOM

Kon
Kon HaumenoBanue HanmeHnoBaHue KOMIIOHEHTA
KOMIIOHEHTA
KOMIIETEHIINH KOMIIETeHIIMH KOMIIETEHIINH
KOMIIETeHIINH
Crocoben a3padaTbIBaTh
Crnocoben pas3pabaThIBaTh pasp
MapKETHHIOBBIC CTPATETHH U MPOTPAMMBI
U BHEJIPSITH o
B Chepe T N3Mad, a4 TAKXXC BHCOAPATH UX B
OIIK-4 MapKETHHTOBbIC OIlK-4.1 pe Typ ’ . P
EATENLHOCTD MPEANPUITAR chepsr
CTpaTervy U MPOrPaMMBbI B
Typu3Ma, B TOM YHCJIE€ C UCIOJIb30BAaHUEM
cdepe Typusma
cetu UnHTepHer.

1.2. B pe3ynbrare 0CBOCHUS AUCUMILIMHBI y CTYIEHTOB JIOJKHBI OBITH C(HOPMUPOBAHBI:

Kon
KOMIIOHEHTA
KOMIIETEeHIINH

Pe3yabTaTsl 00yuyeHus

HA YPOBHE 3HAHMIi: 3aKOHOMEPHOCTH Pa3BUTHA MapKETUHTOBOH IeSATEIBHOCTH; (OPMBI
KOMMYHUKaIIMHA MEXAY MpPEeANPUHUMATEIbCKIMH CTPYKTypamu U moTpedurensimu B CMU;
MOTPEOUTENbCKUN PBIHOK C TOYKH 3PEHMS MAapKETHHTa; OpraHu3alOHHO-3KOHOMHYECKHE
poOJIEMbl PETHOHATBHBIX TTOTPEOUTENBCKIX PHIHKOB M TIEPCIIEKTUBBI MX PA3BUTHS.

HA YpOBHe YMEHHMIi: TPUMEHATh MapPKETHHTOBBIC CTPATETHH; MPUMEHATH 3aKOHOATEIbCTBO
hopmbl c
XapaKTepUCTHKY  METOAOB  YIPaBICHUS
OpueMbl  IEJIEBOr0  IUIAHUPOBAHUS

norpeduTenedi; BHIOMpATh ONTHMAJbHBIC KOMMYHUKAIUH
CMMU; nasath

ITpumensate

Mo  3ammure
MTOTPEOUTEISIMHI

MOTPEOUTEBCKIM

qyepe3
PBIHKOM. Ha

MOTPEOUTENHCKOM PhIHKE.

OIIK-4.1

HA YpOBHEe HABBIKOB: MAapKCTUHTOBBIMH TPUEMAaMH W TEXHOJOTHSIMU (OPMUPOBAHUS
HHPPACTPYKTYpBl HOTPEOUTENBLCKOTO PBIHKA; METOAaMHU ONpEACICHUS MeCTa TYPHUCTCKUX
YCIYT Ha PETHOHAIEHOM TOTPEOUTETLCKOM PhIHKE

KpPYIHOTO TOPOJa; METOAAMU M TEXHOJOTHSIMH YIPABICHHS MOTPEOUTEIHCKAM PBHIHKOM B
Pa3INYHbIX JSKOHOMHWYECKHUX CHUTyalUdaXx; MCETOJaMHM IECJICBOIO IUIAHMPOBAHHA Pa3sBUTHA
TYPUCTCKUX YCIYT B CTPYKTYpe MOTPEOUTENLCKOTO PhIHKA KPYITHOTO TOPOJa; HABBIKAMH
pEryIupOBaHUs TMOTPEOUTETLCKMM PBIHKOM C TOYKH 3pEHHsS MAapKeTHHTa; CrocodamMu
pa3paboTK W  MPUMCEHEHUS u  TpodeCCHOHAIBHBIX  CTaHIApTOB
JCHCTBYIONIMX B Pa3IMYHBIX 3JIEMEHTaX UHPPACTPYKTYPhI MOTPEOUTEIIECKOTO PhIHKA, B TOM

HaBBIKAMH OCYIIECTBIICHUS JIEJIOBOTO OOIICHHS, JIEITOBOM

KOPITOPAaTUBHBIX

gucie B chepe Typu3Me;
MEPETIMCKHU C Pa3INYHBIMU pe(hepeHTHBIMH TPYIIIIaMHU.

2. O0beM u MeCTO AUCHMILIMHBI B CTPYKTYpe 00pa3oBaTe/ibHOM NPOrpaMMbl

O0beM TUCHUTIINHBI

OOm1ast TPYJ0EMKOCTh JUCIUTUIMHBI COCTABIISIET 6 3a4eTHBIC SAMHUIIBI, 216 akaeM. 4acoB
/ 162 acTp. 4acos.




Bux pa6orsl TpynoemkocTs
(B akazeM. yacax)
Ounasi/3a0uHast
O0uas Tpy10eMKOCTh 216/216
KonrakTHas pa6orta 44/22
Jlekuun 16/8
[IpakTHyeckue 3aHATUA 26/12
JlaGopaTopHbIe 3aHATHUS -/-
Koncynpranun 2/2
CamocrosiTesibHast pabora 136/185
Kontpons 36/9
DopMBI TEKYIIETO KOHTPOJIS P — pedepar, I13 — mpaktuueckas 3agada, O —
ONpPOC HA MPAKTHUYECKOM 3aHATHH, T —
TECTUPOBAHUE

dDopmMa NPOMEKYTOYHON aTTEeCTALNH JK3aMeH

MecTo AUCHMIUIMHBI B CTPYKTYpe 00pa30BaTeIbHON NMPOrpaMMbl
Jucrummaa b1.0.06 «MapkeTnHr AeoBoro u coosiTuitHoro typusma / Marketing of
business and event tourism» OTHOCUTCS K 0a30BOM 4YacTW Yy4yeOHOIro IUIaHAa HaIpaBJICHUS
43.04.02 «Typusm» npoduis « HAYCTpHUS AEIOBOTO U COOBITUHHOTO TypHU3MaY.

OcHoBHasl 11eJTb U3YYCHHS YICOHOH AUCIUILTNHBI COCTOUT B TOM, YTOOBI JIATh CTYJICHTaM
3HaHUSA B OOJIACTH YMpaBICHUS MApKETHHTOBOW NEATENBHOCTHIO HA MPHUMEpPE PETHOHAIBLHOTO
MOTPEOUTENTHCKOTO pPhIHKA — Ba)KHEWIIEro >JeMEHTa COBPEMEHHOW AKOHOMHUKH, MPHUHIIMIIAX,
METOJIaX, TEXHOJOTHSAX U MEXaHH3MaX ero TOCYJapCTBEHHOTO H  OOIIECTBEHHOTO
perynmupoBanus. CdopMupoBaTh yMEHHMSI M HaBBIKM y MAarucTpoB IO  BBISBICHHUIO
3aKOHOMEPHOCTEH, MPOTUBOPEUUI M TEHIACHINH (YHKIIMOHUPOBAHUS MOTPEOUTETHCKOTO PHIHKA,
MOPOKJIEHHBIX CHEU(PUKON POCCUHCKON HPKOHOMUKH B PBIHOYHBIX YCJIOBHSIX, MO3BOJISIOIIUX
MIPUHUMAThH Ba)KHBIC PEIIEHUS B 00JIACTH TypU3Ma.

JlucuuninuHa  MOXKET ~ peajn30BBbIBATbCA  C  MPUMEHEHHEM  JAMCTAHIIMOHHBIX
oOpa3zoBarenpHbIX TexHONOTUH (Hanee — JJOT).

JlocTynm K cuUCTeMe AMCTAaHIIMOHHBIX O0pa30BaTeNbHBIX TEXHOJOTUN OCYIIECTBISETCS
KOKIBIM OOYyYarolMMCS CaMOCTOSATENBHO C JIOOOro yCTpoiicTBa Ha mopTane: https://sziu-
de.ranepa.ru/. Ilapoab ¥ JIOTHH K JIMYHOMY KaOWHETY / MPOUIIO MPEAOCTABIACTCS CTYIACHTY B
JIeKaHaTe.

Bce gopmbl Tekymiero KOHTpoJIs, MPOBOAUMBIE B CHUCTEME AMCTAHLMOHHOTO OOYyYeHMs,
OLICHHBAIOTCS B CUCTEME JMCTAHIIMOHHOTO oOydeHus. JlocTynm K BHI€O M MaTepuanaM JICKIIHMA
MIPEJIOCTABIISIETCS B TEUEHUE Bcero cemectpa. JlocTym k KaxkaoMmy BHIY pabOT M KOJHYECTBO
MOTBITOK Ha BBIMOJHEHUE 3aJaHUs TPEAOCTABISIETCS Ha OrPaHUMYEHHOE BpEMsSl COTJIACHO
periiaMeHTy AWCHUIUTHHBIL, omyOonukoBanHomMy B CJIIO. IlpemonaBarens — OlICHWBAET
BBITIOJIHEHHBIE O0ydJarommmcsi padoTel He mo3aHee 10 pabodymx JHEH Mmociie OKOHYAaHMs CpPOKa
BBITIOJTHCHHS.

W3ydeHne AUCIUIUIMHBI OCYIIECTBISIETCS B TEUYEHUE OJIHOTO CEMEeCTpa: IUISl CTYACHTOB
ouHoi popmbl 00ydeHns — Ha 1 cemectpe 1 kypca. i cTyIeHTOB 3a09HOM (OPMBI O0OYUCHUS —
B TeueHue | kypca.



3. ConepikaHue M CTPYKTYPa THCHUIINHBI

3.1. CTrpykTypa IMCHHIIJIHHBI

Ounas popma 0OyueHust

Ne n/m

HaumeHoBaHue TeM
H/WJIN pa3fesion

O0beM TUCHUNIMHBI (MOYJIs1), Yac.

Bcero

KonTakTHas padora
00y4yaromuxcs ¢ npenoaaparejieM

10 BUJAM YYeOHBbIX 3aHATHIA

J/A0T | Jp/
JIOT

1}
JOT

KCP*

CP

dopma
TeKylero
KOHTPOJISI
ycrmeBaeMocTu**,
NMPOMEeKYTOYHOI
aTTecTalMu

Tema

Topic

Mepornpusrtus B
KOMILJIEKCE
WHTETPUPOBAHHBIX
MapKETHHT OBBIX
KOMMYHUKAIUH /
Events in the complex

of integrated marketing

communications

35

27

O, T, 113, P

Tema

Topic

[InanupoBanue u
pa3paboTka crieHapus
MEpPOTIPUATHS U
ousHec-

MapKETUHT OBOTO
MEpONpUATHS /
Planning and
developing a scenario
for an event and
business marketing
event

37

28

O, T, 113, P

Tema

Topic

[TapTHEPCTBO M
CIIOHCOPCTBO B
CTPYKType
COOBITUHHOTO U
Ou3Hec-MapKeTHHra /
Partnership and
sponsorship in the
structure of event and
business marketing

35

27

O, T, 113, P

Tema

Topic

OcobeHHocT
OpTraHH3AINH
KOpPITOPaTHBHBIX U

YaCTHBIX MEPONPUATHIA

C BO3MOKHOCTBIO
TIPOIBIKCHUS
Openaa/mpoaykra /
Features of organizing
corporate and private
events with the
possibility of brand /

35

27

O, T, 113, P




product promotion
Tema | Bromxker Ha
5 COOBITUIHBIN 1 OHU3HEC-
Topic | MA@PKETHHI B TypU3Me / 36 4 6 27 0.113. P
s | Budget for event and T
business marketing in
tourism
IIpomexxyTouHas aTrecTanus 36/27 Koncyabrammu — 2/1,5 IK3aMeH
Bcero (akaa/acTp): 21262/ 16/12 2621 9, 136/102

Ipumeuanue: *KCP 6 06vem Oucyuniunst He 6X00um.

* * P— pehepam, 113 — npaxmuueckas 3adaua, O — onpoc na npakmuyeckom 3ausmuu, T — mecmupoganue.

3aounas popma oOydeHHs

Ne i/t HaumeHoBaHue TeM O0beM JUCHMILUTUHBI (MOAYJIs1), Yac. dopma
/W pa3ieioB Bceero KonrakTHas padora (6] TEeKylero
00y4aloIIMXCs ¢ MpenoaBareiem KOHTPOJIsI
10 BHAAM Y4eOHBIX 3aHATHI ycneBaeMocTu**,
J/A0T JIP/ I/ KCP* MPOMEKYTOYHOH
A0T | A0T aTTecTalHu
Tema | MeponpusTus B
1 KOMILIEKCE
Topic | MHTCTPHPOBAHHBIX
1 MapKETHUHT OBBIX 41 ) ) 37 O.T.TI3. P
KOMMYHMKAIHH / T
Events in the complex
of integrated marketing
communications
Tema | [lmanupoBanue u
2 pa3paboTKa crieHapus
Topic | MCPOTIPHATHS 1
2 OusHec-
MapKETUHTOBOTO
MeponpusITHS / 43 2 4 37 O, T, 113, P
Planning and
developing a scenario
for an event and
business marketing
event
Tema | [TaptHEpCTBO M
3 CIIOHCOPCTBO B
Topic | CTPYKTYpe
3 COOBITUIHOTO H
Ou3Hec-MapKeTHHTa / 39 - 2 37 O, T, 113, P
Partnership and
sponsorship in the
structure of event and
business marketing
Tema | OcobenHocTH 41 2 2 37 O, T,II3,P
4 OpraHH3aIu
Topic | KOPIIOPATHBHBIX U
4 YaCTHBIX MEPOIIPHUATHIA




C BO3MO>KHOCTBIO
TIPOIBIKCHHUS
Openma/mpomykra /
Features of organizing
corporate and private
events with the

possibility of brand /
product promotion
Tema | bromxker Ha
5 COOBITHIHBIN 1 OM3HEC-
Topic | MApPKCTHHI B Typu3me / 41 ) ) 37 O.113. P
5 Budget for event and T
business marketing in
tourism
[IpomexyTouHas arTecTanus 9/6,75 Koncyabrammu — 2/1,5 IK3aMeH
Bcero (akan/acTp): 216/16 185/138

2 8/6 12/9 ,75

Ipumeuanue: *KCP 6 06vem Oucyuniunst He 6X00um.
* * P— pepepam, 113 — npaxmuueckas 3adaua, O — onpoc na npakmudeckom 3ausmuu, T — mecmupoganue.

3.2. Coaep:xanne TUCUMIIMHBI
Tema 1. MeponpusiTisi B KOMILIEKCe HHTETPHPOBAHHBIX MAPKETHUHIOBbIX KOMMYHHMKAIIM.
[TocranoBka meneit u 3amgau meponpusitus. Knaccudukanus coosituil. [lomymnsipusie dhopmaTsl
MeponpusITHii. Ayautopusi. bapbepbl yyacTHsi B MEPOTIPUSATHSX (151 yUACTHUKOB) U METOJIbI UX
MIPEOJIOJICHHUSL.

Tema 2. IlnanupoBanne u pa3padoTKa clieHapUsi MePONPUATHS H OH3HEC-MAPKETHHIOBOI0
MeponpHusATHS.

HccenenoBanue, reHepanus U TECTUpOBaHUE UAEH MeponpuaTuid. [ImaHupoBaHue U yTBEpKIeHUE
npoekTa Meponpusatus. Beroop nonpsituukos. Ilporpamma meponpusitus. Pabota ¢ areHTcTBaMu
u crnoHcopamu. KpeatuB B cOOBITMHHOM M OH3HEC-MapKeTWHTe. BeHUMapKUHT B CO3AaHUU
KOHLICTIIIMY CIIELIUAIBHOIO MEPOIIPUATHS.

Tema 3. [IapTHepCTBO M CIIOHCOPCTBO B CTPYKTYpPe COOBITHIHHOIO 1 OM3HEeC-MapKeTHHTIA.
[TapTHEpPCTBO M CITOHCOPCTBO B chepe COOBITHITHOTO U OM3HEec-MapkeTuHTa. X0oPeka. Po3nuunas
Toprosist. CoanbHO 3HaYMMBbIe COOBITHS KyJIbTypHOU *ku3HH. BrictaBku, [Ipodeccuonanpubie
oowenuuenus, Kondepennuu. [lpazgamkun OOpasmsl s co3gaHUsT HEOOXOIUMBIX pPabodymx
TOKyMEeHTOB (Opu, mpe3eHTanus, IUIaH ACUCTBUM, MpPECcc-pesin3, MPUTIAlIeHHs], YeK-JIHCT,
cMeTa u T.JI.)

Tema 4. Oco0eHHOCTHM OpPraHM3alMd KOPMOPATHUBHBIX M YACTHBIX MEPONPHUATHI ¢
BO3MOKHOCTBIO NPOJABHKEHHsI OPeHIa/MPOaYyKTA.

CoOwiTue u O6penn. Mnes u xonnenius meponpustus. Cuenapuii. Mogenb «UeTsipe cCKOpocTH
YCIIENTHOTO MEPOTPHUATHSA: HHTPUTA, WHKIIO3UBHOCTh, AMOIMH, OOIIeHUE». TecTupoBaHue
dbopmata. KpearnBHast 1 UTpoOBasi COCTABIISAIONIAS MEPOTIPHUATHH.

Tema S. BrogxeT Ha COOBITHIIHBIN U OM3HEC-MAPKETHHT B TypH3Me




Mertob! onpenenenus OroKeTa COOBITHIHON U OM3HEC-MapKETUHIOBON JIeATEIbHOCTH. BrIGOp
KITIOYEBBIX MoKkazareneit a¢dexruBHOCTH. OniernTe 3()(HEeKTUBHOCTH MEPONPHUSATHS U OTCIEAUTE
OKYITa€MOCTb UHBECTULIUM.

Topic 1. Events in the complex of integrated marketing communications
Setting g oals and objectives of the event. Event classification. Popular event formats. Audience.
Barriers to participation in events (for participants) and methods for overcoming them.

Topic 2. Planning and developing a scenario for an event and business marketing event
Research, generation and testing of event ideas. Planning and approval of the event project.
Choice of contractors. Event program. Working with agencies and sponsors. Creative in event
and business marketing. Benchmarking in creating the concept of special events.

Topic 3. Partnership and sponsorship in the structure of event and business marketing
Partnership and sponsorship in event and business marketing. HoReca. Retail. Socially
significant events of cultural life. Exhibitions, Professional associations, Conferences. Holidays
Samples for creating the necessary working documents (brief, presentation, action plan, press
release, invitations, checklist, estimate, etc.)

Topic 4. Features of organizing corporate and private events with the possibility of brand /
product promotion

Event and brand. Idea and concept of the event. Scenario. Model "Four speeds of a successful
event: intrigue, inclusion, emotions, communication." Format testing. Creative and playful
component of events.

Topic 5. Budget for event and business marketing in tourism

Methods for determining the budget for event and business marketing activities. Selection of key
performance indicators. Evaluate the effectiveness of the event and track the return on
investment.

4. MarepuaJibl TeKyliero KOHTPOJisi ycrieBaeMocTH 00y4alommuxcst
4.1. B xoae peanuzanuu aucuMniuHbl b1.0.06 «Mapxemunz 0eno6ozo u codvlimuitno2o
mypusma / Marketing of business and event tourismy» WCTONB3YIOTCS CIEAYIOIINE METO/bI
TEKYIIET0 KOHTPOJIS YCIIEBAEMOCTH 00YYarOIINXCSI:

Tema u/um pasznes MeToabl TeKyIIero KOHTPOJIS YCIeBAeMOCTH

Tema 1. MeponpusiTusi B KOMIUIEKCE

HUHTCTPUPOBAHHBIX MApPKECTUHT'OBBIX
OTPOC HA MPAKTHUYECKOM 3aHSATUH, pedepar, pemeHue

IMPAKTUYCCKUX 3aaa4, TCCTUPOBAHUC

KOMMYHUKALHH.
Topic 1. Events in the complex of
integrated marketing communications

Tema 2. [InanupoBanue u pa3padoTKa
CIIeHapHsT MEPOTIPUSTHS U OH3HEC-
MapKETHHIOBOTO MEPOTIPHSTHSI. OTPOC HA MPAKTHUYECKOM 3aHSATUH, pedepar, pemeHue
Topic 2. Planning and developing a MPAKTUYECKUX 3a]1a4, TECTUPOBAHUE

scenario for an event and business
marketing event




Tema 3. [lapTHEpCTBO U CIIOHCOPCTBO B
CTPYKTYpe COOBITHHHOTO U OM3HEC-
MapKeTHHTA.

Topic 3. Partnership and sponsorship in
the structure of event and business
marketing

OmpoC HAa NPAKTUYICCKOM 3aHATHUH, pe(l)epaT, peuieHuc
MPaKTUYCCKUX 3a/la4, TCCTUPOBAHUC

Tema 4. OcoOeHHOCTH OpraHU3aIH
KOPIIOPATUBHBIX ¥ YaCTHBIX
MEPOIPUATHIA C BO3MOKHOCTBIO
MPOJABIKEHUS OpeH1a/IPOIyKTa.

Topic 4. Features of organizing corporate
and private events with the possibility of
brand / product promotion

OmnpoC HAa NPAKTUYICCKOM 3aHATHUH, peq)epaT, peuieHuc
MMPAKTUYCCKUX 3aaa4, TCCTUPOBAHUC

Tema 5. BromxkeTr Ha COOBITUMHBIA 1
OM3HEC-MapKETUHT B TypU3Me

Topic 5. Budget for event and business
marketing in tourism

OTIPOC Ha TPAKTUIECKOM 3aHITHH, pedepaT, pereHne
MPaKTUYECKHUX 3a/1a4

B cnyuae peanusayuu oucyunaunvr ¢ JOT ¢hopmam 3adanuii adanmuposan 0

niamgpopmor Moodle.

Texymuii KOHTPOJIb yCIIEBAEMOCTH OCYIIECTBIIIETCS. HEMPEPBIBHO, HA MPOTSHKEHUH BCETO
Kypca. [Ipexzae Bcero, 3T0 yCTHBIM ONPOC IO XOAY JIEKLMH, BBITOIHAEMBIN ISl ONEPaTUBHOMN
aKTHBHM3allMd BHUMaHMsA OOYy4arOIIMXCs M OLEHKUM MX YpOBHA Bochpustusa. Ilomumo 3toro,
KOHTPOJIb CaMOCTOSITENIbHON ~ paboThl
IPAaKTUYECKUX 3aHATHSX, MPOBEPKE TECTOBBIX 3aJJaHUN, KOHTPOJIBbHBIX paloT, 3aCIyIIMBAHUU

00ydJaromuxcsi OCYHISCTBIISICTCS TPU OMpoce Ha

pedepaToB, BHINOIHEHUN MPAKTHYECKUX 3aJaHUM.

4.2. TunoBble MaTEepHAJIbI TEKYILIEr0 KOHTPOJISA YCIIEBAeMOCTH 00y4AaI0IINXCS
Tunossblie oueHoYHbIe MaTepuaJbl 10 TeMe Nel «CoObITHSI B KOMILTEKCE
HHTErPUPOBAHHBIX MAPKETHHIOBBIX KOMMYHHMKALNID)
Bonpocsl 1/11 1OATOTOBKH 00y4al0IIMXCH K MPAKTHYECKUM 3aHATHAM

Hznooicume meopemu4ecKkue

OCHO8bl N0 OaHHOU meme (Oailime onpeodeieHus,
nepeuuciume u Haszoeume) u 000CHyUme (apeymenmupyiume u NpPoOOeMOHCMpUpYylme) coe

OmMHOUWeHUe K OAHHOU meme (Ha KOHKPEemHOM npumepe).
1. laiiTe onpeneneHne TEPMUHY «COOBITHIHBIN MapkeTHHT». B uem ero cneunguka?

2. KakoBbl OCHOBHBIE LIETU U 33]]a4l COOBITHITHOTO MapKeTHHTA?

3. Onumure AeCTBUS COOBITUITHOIO MapKETHUHIa B KOHTEKCTE OOIMX peKJIaMHBIX 3aJau:

- MEpOTIPUSATHE 10 MPe3eHTaluU OpeH1a/HOBOTO MPOAYKTa JJIsl IPecChl (IIpecc-pe3eHTalHs),

- MepompHsTHEe TIO 3amycKy OpeHIa/HOBOTO TMPOIyKTa JUIS NPUIIIAMICHHBIX TOCTEH

MakcuMainbHbIM PR-oxBaTom (PR-3amyck),
- COOCTBEHHOE MEPOTNPUATHUE 110 IPOABIKEHUIO OpEeH1a/IPOYKIIHUH,

- 3aKJIIIOYUTECIIbHOC MEPOIIPHUATUEC ITOCJIC 3aBECPUICHUA aKIIMHW, KOHKYpPCa U PO3bII'phIIIa ITPU30B




1. Define the term "event marketing". What is its specificity?

2. What are the main goals and objectives of event marketing?

3. Describe the actions of event marketing in the context of general promotional tasks:

- brand/new product launch event for the press (press launch),

- brand/new product launch event for invited guests with maximum PR coverage (PR launch),
- own event to promote the brand / products,

- the final event after the completion of the promotion, competition and prize draw

BapuaHThI TeCTOBBIX 3aJaHUH
Cocmasbme  cnucok omeemos HA  BONPOCLL  mMecmd,  GbINOIHASL — 3A0aHUs,
chopmynuposanmvie 8 KairCOOM 8onpoce mecma.
Tecr 1.
Buabl MapKeTHHIOBBIX KOMMYHHKALIUH:
a) pekyiamMa
0) uccnegoBaHUE PHIHKA
B) TIepBUYHAs HHPOPMAIUT
') BTOpu4Has HHpOpMaIus
1) SIPMApKH, IPE3EHTALINH, BBICTABKU
Tecr 2.
Cy0beKkTaMy MAPpKeTHHIOBBIX KOMMYHMKAIINH AABJISIFOTCS:
a) pexiama
0) BEICTABOYHBIC MEPOTPHUSITHS
B) JIMYHbIE MTPOJIAKHU
I') COTPYAHUKH KOMIIAHUU
1) KOHKYPHPYIOIIME OpraHu3aluu
Tecr 3.
Pexnama npoaykuuu npegHasHaYeHa 1Jis:
a) peKJIaMHOe 00CITy )KHBaHUE
0) hopMupoBaHHE UMUKA TIPEITPHUSITHS
B) IpUBJICYCHNE BHUMaHUS OTPEOUTENS K TOBAPY C LENIBIO CO3IaHUS
WIM YBEJIMUYEHUE CIIPOCA HA HUX
I') CO37JaHHE HOBBIX TOBAPOB U YCIIYT.
Tecr 4.
IIpu pa3padoTKe peKJaMHBIX APryMEHTOB B NEPBYIO oYepelb HE00X0AMMO YYUTHIBATD:
a) 0COOEHHOCTH pbIHKA
0) XapaKTepUCTUKH LIETICBOM IPYIIIbI
B) apryMEHThI TEXHHUUECKOI0 IIepcoHalia, MpOU3BOAUTENIECH TOBapOB
') Tapu(dbl HAa PEKIIAMHBIC YCITYTH
1) SMOLIMOHAJIbHBIE PEeaKIIUU
Tecrt S.
Haub0oJiee mpeanoyYTUTEbHLIMH HOCUTEJISAMHU PEKJAMHON HHOpMaUMU IJIsl PeKJIaMbl
NPOMBILVIEHHBIX TOBAPOB ABJIAIOTCSH:
a) TEJICBUJICHHE
0) BBICTAaBKHU U IpMapKu
B) MpsiMas MOYTOBAs pekiiama
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') Hapy>KHas pekiama
1) ayIMOBU3YyaJIbHasl peKIama

Test 1.

Types of marketing communications are:

a) advertising

b) market research

¢) primary information

d) secondary information

e) fairs, presentations, exhibitions

Test 2.

The subjects of marketing communications are:

a) advertising

b) exhibition events

¢) personal selling

d) company staff

€) competing organizations

Test 3.

Product advertising is intended for:

a) advertiser service

b) formation of the image of the enterprise

¢) attracting the attention of the consumer to the goods in order to create
or increase in demand for them

d) creation of new goods and services

Test 4.

When developing advertising arguments, it is mainly necessary to consider:
a) market features

b) characteristics of the target group

c¢) arguments of technical personnel, manufacturers of goods
d) tariffs for advertising services

e) emotional reactions3amganwue 5.

Test S

The most preferred carriers of advertising information for advertising industrial goods are:
a) television

b) exhibitions and fairs

c¢) direct mail advertising

d) outdoor advertising

e) audiovisual advertising

BapuaHTbl NpakTHYeCKHX 32124

Buinonnume 3adanus (pewume npeonodicennvie 3adauu). Obpamume 6HUMAHUE HA
NOSACHEeHUs. U YKA3AHUs K GbINOJIHEHUI0 pabomoul (eciu owu umeromcs). 3anuwiume omeem 6
cOOmeemcmeuu ¢ yCmarno8IeHHol hopmoli.
3aganue 1. 3anonnute Tadanny «Kiaccudgukanusi BUIOB 1eATEJILHOCTH 110 BHAAM.
Task 1. Fill in the table "Classification of activities by type"
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Tun meponpusiTus / [esoBoe / Business Pa3BaexaresbHoe /
Type of the event Entertainment

Meponpusitus 1yist KIINEHTOB/
Events for the clients

Meponpusarus st
MIPHUBJICYCHUS KITHCHTOB/
Events for the clients
attrecting

Meponpustus s
napTHEPOB/
Events for the partners

Meponpusitus 1ist
COTPYAHUKOB/
Events for the staff

Mepomnpusitus AJist Ipeccl/
Events for the press

Odunuanbable MEpONpUATHUS/
Official events

IIpumepHbIe TeMbI pedepaToB

IIpoananusupytime, oyenume, CpasHume u YKadxdcume c60e OMHOWEHUE K 3ampoHYymou
meme.
AHanuzupyiite, olleHUBaiiTe, cpaBHUBANTE 1 0003HaYalTe CBOE OTHOILIEHHUE K TEME.
1. Mecro Event-mapkeTuHra (COOBITHMHOTO MapKETHHIA) B CUCTEME MAapKETUHI OBBIX
KOMMYHHUKaIUH.
2. Cnenuduka ynpasienus Event-npoektamu B Poccun (MHpacTpykTypa, yAaaeHHOCTD,
npoeCCUOHATIN3M HCIIOTHUTENCH).
3. Onnune ynpasneHus Event-npoekTamu OT ylpaBieHHs PEKIaMHBIMU KaMIIAaHUSAMU.

Analyze, evaluate, compare and indicate your attitude to the topic.

1. Place of Event marketing (event marketing) in the system of marketing communications.
2. The specifics of managing Event-projects in Russia (infrastructure, remoteness,
professionalism of performers).

3. Difference in the management of Event-projects from the management of advertising
campaigns.

Tunosblie oneHouHbIe MaTepuaibl Mo TeMe Ne2 «IlimannpoBanue u pa3padorka cueHapus
MepOnpPUSITHS COOBITHITHOTO U 1€JI0BOT0 MAPKETHHI2»
Bonpoch! /151 MOATOTOBKY 00y4aIOIIUXCS K MPAKTHYECKHM 3aHSITHAM
Hsznoocume  meopemuueckue OCHO8bl no  OaHHOU meme (Oailime onpeodeieHus,
nepeyuciume u Hazosume) u 000CHylUme (apeymeHmupyime U NPOOEMOHCMpuUpylime) ceoe
OmMHOUWEeHUe K OAHHOU meme (Ha KOHKPEemHOM npumepe).
1. ITocnenoBaTebHOCTD TUIAHUPOBAHKS ICHCTBUI U pa3pabOTKH CLICHAPHEB.
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2. JlocTmxeHue MakCUMajdbHOTO OH¢¢eKTa OT aKUMU Ui TOCIEAYIOIIEro IMOCTPOSHUS
oTHoIIeHu# ¢ knueHtamu: CMU, npsaMoit MapKeTHHT, TIPOMO-MapKETHHT .
3. OueHka BO3MOYKHOCTH U 11e71€CO00Pa3HOCTH MEPOIPUSATHS — IeHCTBHA.

1. Sequence of action planning and scenario development.

2. Achieving the maximum effect from the action for the subsequent building of relationships
with customers: mass media, direct marketing, promotion marketing.

3. Evaluation of the possibilities and expediency of the event - action.

BapuaHTBI TeCTOBBIX 3aaHUH
Cocmasbme  cnucok omeemos Ha  6ONPOCLL  mMecmd,  GbINOIHASL — 3A0aHUS,
chopmynuposanuvie 8 KairCOOM 8onpoce mecma.
3ananue 1.
MeponpusiTue B COObITHIHOM MAPKEeTHHI€ MOKET ObITh OPraHM30BaHO C NPUBJICYEHHEM
1. moTeHUuManbHbIe KIUEHTHI
2. CyHIECTBYIOLIUE KIIMEHThI
3. COTpYJHUKHU KOMIIaHUHU
4.CMHU

3agaua 2.

Iean coObITHII B COOBITHIHHOM MapKeTHHI'e BKJIIOYAIOT B celsl:
1. HOBBICUTH Y3HaBaeMOCTh OpeH1a

2. Obecnieuenune pocra Mpoaax

3. MOCTPOEHHE KOMAaH/IbI.

4. pacmuperne 0a3bl KOHTAKTOB.

3agaua 3.

IIpuunHa CHUKEHUsI YPOBHS KPEeAaTHBHBIX MAPKETHHIOBBIX MEPONPUSTHI (MePONPUSITHIN)
SIBJISIIOTCS :

1. puryanbHOCTH IpoOLIEYD

2. OXO/KETHBIE OTPaHUYCHHUS

3. OTCYTCTBHE OTPaOOTAHHBIX TEXHOJIOTHIA Pa3pabOTKU KPEATUBHBIX MEPOIIPHUSATHIA

4. MOTUTUIECKUE TTPUIUHBI

3anaua 4.

K ocHOBHBIM THIIAaM KPeaTUBHBIX Hjieil B COOLITHIHHOM MapKeTHHTe OTHOCSTCSI:
1. HecTaHIAPTHBIA OOBEKT B IPUBLIYHOM MTPOCTPAHCTBE

2. mpsimMas accolualus

3. rpoTeck

4. NOJIUTUYECKUE TTPUIUHBI

3angaua 5.
BriaenuTe HeBepHOe yTBepKACHHUE:
1. Merox «6 musan» 3. Jle BoHO 103BOJIsI€T FeHEPUPOBATH HOBBIE TBOPUYECKUE UJIEU.
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2. MapKETUHTOBBIE MEPOIIPHUATHUS

3. CrnoHcopcTBO M 0JaroTBOPUTENBFHOCT MOTYT OBITh, @ MOTYT M HE OBITh OCHOBAaHBI Ha

MEpONPHUATHSIX.
4. Xopo1iee MapKETUHIOBOE MEPOIIPUSTHE CTPOUTCS IO 3aKOHAM JpaMaTyprus

5. MeponpusiTie MOXET H JOJDKHO CONPOBOXIATHCS NPAMOM pekiamMoi, mHpopmanueil B

COUAJIBHBIX CETAX U APYTUMU HHCTPYMCHTAMU IMPOABHUKCHUA.

Task 1.

An event in event marketing can be organized with the involvement of
1. potential customers

2. existing clients

3. company employees

4.Mass media

Task 2.

Event goals in event marketing include:
1. increase brand awareness

2. Ensuring sales growth

3. team building.

4. expansion of the base of contacts.

Task 3.

The reason for the decrease in the level of creative marketing events (events)
are:

1. rituality of procedures

2. budget constraints

3. lack of established techniques for developing creative events

4. political reasons

Task 4.

The basic types of creative ideas in event marketing include:
1. non-standard object in a familiar space

2. direct association

3. grotesque

4. political reasons Benchmarking

Task S.

Highlight the false statement:

1. The “6 hats” method by E. De Bono allows you to generate new creative ideas
2. marketing events

3. Sponsorship and charity may or may not be event based

4. A good marketing event is built according to the laws

dramaturgy

5. The event can and should be accompanied by direct advertising, information on social

networks and other tools of promotion
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BapuaHTBI npakTHYeCKHX 32124

Buinonnume 3adanus (pewume npeonodicennvie 3adauu). Obpamume SHUMAHUE HA
NOSAICHEeHUs1 U YKA3AHUs K BbINOJIHEHUI0 pabomul (eciu ouu umeromcs). 3anuwiume omeem 8
COOMBEMCmaUL € YCMAHOBIEHHOU HOPMOI.

3aganue 1.

CrenaiiTe Tpagaiio MEpONPHUITHI IO YPOBHIO 00CTYKMBaHUS KIIMEHTOB.

KonnuecTBo 3831 Onucanue

* TYCOBKa C MUHUMAJIbHBIM OFOIKETOM

ok Mano0ro1KeTHOE MEPOTIPUSTHE

oAk Ka4eCTBEHHOE MEpOINpHITHE CO CTaHJApTHBIM  Habopom
3JIEMEHTOB

hokkk MEpPOIIPUATHE BBICOKOI'O KJlacca

oAk MEpPOIIPUATHE KJIacca JIIOKC

Task 1.

Make a gradation of events according to the level of customer service

The amount of stars Description

* get-together event with a minimum budget

ok Low budget event

ok quality event with a standard set of
elements

Fokdkk high class event

dekdedek luxury class event

IIpumepHbIe TeMbI pedepaToB

IIpoananusupyvme, oyenume, cpagHume u yKadjxcume c60e OmMHOWeHUue K 3ampoHymou meme.

1. Otnuune ynpasnenus Event-nipoekTamu OT yNpaBiIeHHs PEKIAMHBIMU KaMIIAaHUSAMU.

2. TexHONOrYs1 OpraHu3aluy MEPONPUATHN HALMOHAIBHOTO YPOBHS.

3. Cneuuduxa paboThl B pPa3IMYHBIX peruoHax Poccuum 1o OpraHu3aluu  MepOIpUATUI
(CoObrTHiA).

4. ITpuHIMIBI U TPaBUJIA TOCTPOEHUSI CUCTEMBI OlIeHKH coObITui (Event).

1. The difference in the management of Event-projects from the management of advertising
campaigns.

2. Technology for organizing events at the national level.

3. The specifics of work in various regions of Russia in organizing events (Events).

4. Principles and rules for developing an event evaluation system (Event).

Tunosblie oneHoYHbIe MaTepuaasbl 0 TeMe Ne3 «IlapTHepckHe ¥ CIOHCOPCKHE OTHOLICHUS
B CTPYKTYpe cOOLITHIIHOTO M [1eJIOBOT0 MAPKETHHI 2
Bonpocs! 1J1s1 NOATOTOBKY 00y4al0IMXCsl K NPAKTHYECKUM 3aHATHAM
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Usnooicume  meopemuueckue OCHO8bl NO  OAHHOU meme (Oaiime  onpeoeieHus,
nepevuciume u Hazogume) u 00OCHyUme (apeymeHmupyime U HPOOEMOHCMpuUpylime) ceoe
OmHoOWweHue K OaHHOU meme (Ha KOHKPemHOM npumepe).

1. ITapTHEPCTBO M CITIOHCOPCTBO B cepe Event-mapkernnra:
. ConmanbHO 3HAYUMBIE COOBITHS KYJIbTYPHOH JKU3HU;
. BoicTaBku, npogeccronanbHble 00beIMHEHUS, KOHPEPEeHIUY;

EENEVS I\

. [Ipa3zoHukwu.

. Partnership and sponsorship in Event marketing:
. Socially significant events of cultural life;
. Exhibitions, professional associations, conferences;

AW N =

. Holidays.

BapuaHTBI TeCTOBBIX 3aIaHMTi
Cocmasbme  cnucok omeemos HA — GONPOCLI  MeCcmd,  GbINOAHASL — 3A0AHUS,
copmynuposanHvle 8 KaiOOM 80npoce mecma.
3ananue 1.
brnaroTBopuTenbHON 1EATEIHHOCTHIO, OKa3aHHEM MOMOIIH U MOKPOBUTEIHLCTBOM MAJIOUMYIIUM,
HYKJIQIOITUMCS SIBJISTFOTCS:
a) 0J1arOTBOPUTENHHOCTh
0) coop cpeacTs
B) CIIOHCOPCTBO

3amaua 2.

Kommiekc Mep, HampaBieHHBIX Ha 00bEIMHEHHE PAa3pO3HEHHBIX PECYPCOB B IEIAX YIyUIIEHUS
COIIMANIEHO-?)KOHOMHYECKOTO TIOJIOKEHHUSI PETHOHA, B KOTOPOM 3TH PECYPChI PACIIOIOKEHBI:

a) 6J1arOTBOPHUTEIBHOCTD

0) cOop cpeacTs

B) CITOHCOPCTBO

3agaua 3.

OxazaHue onpeeTICHHON MOMOIIX OTIPEIEIIEHHBIM TPYIIIaM HACEIICHHS — 3TO:
a) 0J1arOTBOPUTEIHHOCTD

0) cOop cpeacTB

B) CIIOHCOPCTBO

3anaua 4.

DddexruBHas cTpaTerus cOopa CpeCTB MOMOTALT:

a) yCTaHOBJICHHE Y€TKOTO BHICHHS IEJICH/TIPUOPUTETOB OpraHU3aIINH;
0) obecrieueHne ycrnenrHoro (pMHaHCUPOBAHNUS,

B) MOBBICUThH YPOBEHb Y3HABAEMOCTH KOMIIAHUU

3angaua 5.
BoccranoBuTe nociie10BaTeNbHOCTD IIAr0B B MPOLiecce pa3padOTKU CTPATETHH.
cbop cpenacTs:
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1) I'eneparnust unei.

2) BuyTpeHHuii ananus

3) Knaccudukaius opraHu3aiiOHHBIX IeIen
4) MOHMTOpPUHT U OLICHKA

5) Bri6op noprdens

6) [InanupoBaHue U NIpeIOCTaBIEHUE PECYPCOB

Task 1.

Charitable activities, providing assistance and patronage to the poor, the needy are:
a) philanthropy

b) fundraising

¢) sponsorship

Task 2.

A set of measures aimed at combining disparate resources in order to improve the socio-
economic situation of the region in which

These resources are located:

a) philanthropy

b) fundraising

c) sponsorship

Task 3.

The provision of certain assistance to certain groups of the population is:
a) philanthropy

b) fundraising

¢) sponsorship

Task 4.

An effective fundraising strategy helps:

a) establishing a clear vision of the organization's objectives/priorities;
b) ensuring successful funding;

c) increase the level of awareness of the company

Task S.

Restore the sequence of steps in the strategy development process
fundraising:

1) Generation of ideas.

2) Internal analysis

3) Classification of organizational goals

4) Monitoring and Evaluation

5) Portfolio selection

6) Planning and provision of resources

BapuaHTbl NpakTHYeCKHX 32124
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Buinonnume 3a0anus  (pewume npeonodicennvie 3adavu). Obpamume GHUMAHUE HA
NOACHEHUsl U YKA3AHUsS K GbINOJHEHUI0 padomsl (eciu oHu umeromcs). 3anuwiume omeem 8
cOOm8emcmaul ¢ yCmaHo81eHHoU opmoll.
3ananue 1. Onumure oco6eHHocTH gopMaTa ceMuHAapa.

Task 1. Describe the features of the seminar format

Yro /What Kak /How

WuTpura / intrigue

HNuxiro3us / inclusion

DMonuu /emotions

Kommynukanuum
/Communication

ens / Aim

Ycenyru / Buy services

3agaya 2. OnumuTe ocobeHHOCTH opmMaTa KOH(pepeHUHH.
Task 2. Describe the features of the conference format

Yro /What Kak /How

WuTpura / intrigue

HNuxiro3us / inclusion

OMouuu /emotions

Kommynukanuum
/Communication

Lens / Aim

DopMUPOBAHUE JIOSIIBHOCTH
/ Loyalty forming

3ananue 3. Onumute ocodeHHocTH «FOOMIeIHOH KOMIIAaHUWY.
Task 3. Describe the features of the '""Company Anniversary"

Yro /What Kak /How

WuTtpura / intrigue

HNuxiro3us / inclusion

DOMouuu /emotions

Kommynukanuu
/Communication

Iens / Aim

JlostmpHOCTB, (hOpMHUpPOBaHHE
rOpAOCTH  KOMIIAaHUH /

Loyalty, cpmpany proud
sence forming

IIpumepHbIe TeMbl pedepaToB
Ilpoananusupyiime, oyenume, cpagnume u yKadcume céoe OMHOUIEHUE K 3ampOHYmMOu
meme.
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1. O6pa3ipl co3nanrs He0OXOUMBIX paboUuX TOKYMEHTOB (OpHd, Mpecc-penus3, MpuriaiieHue,
CMeTa | T.I1.).
2. CTpyKTypa U coJiep>KaHHE OTYETOB O MPOBEACHHOM IEATETLHOCTH.

1. Samples of creating the necessary working documents (brief, press release, invitation,
estimate, etc.).
2. The structure and content of the reports on the activities carried out.

Tunosble olleHOYHbIe MaTepHAJbI N0 TeMe Ned «Oco0eHHOCTH OpraHu3aluu
KOPNOPATHBHBIX U YACTHBIX MEPONPHUATHII ¢ BO3MOKHOCTHIO MPOJABUKEHNs OpeH1a
/mpoayKuMm»

Bonpocs! 1151 NOATOTOBKYU 00y4al0IIUXCS K MPAKTHYECKUM 3aHATHAM

Hsznooicume meopemuueckue OCHO8bL noO  OaHHOU meme (Oaiime  onpeodeieHus,
nepevuciume u Hazosume) u 00OOCHYUmMe (apeymeHmupyume u HnpoOeMOHCmpupylme) ceoe
OMHOUeHUe K OAHHOU meme (Ha KOHKPEemHOM npumepe).
1. OcHOBHBIE MIPHUHIIMUIIBI COCTABJICHHSI I0JITOCPOYHBIX JOTOBOPOB MO COOBITUHHOMY MapKETHHTY
C BIaAeNblAMU KIyOOB, OpraHu3allud WHIUBUAYaJbHBIX KOPIOPATHBHBIX U YaCTHBIX
MEPONPHUATHIA C BO3MOKHOCTBIO IIPOABHKEHHSI OpeHAa/IpOAyKTa.
2. Mogenb «YeTslpe CKOPOCTH YCHEIIHOTO MEPOMPUSITUS: UHTPUTA, UHKIIO3UBHOCTD, SMOIUH,
o0IeHne»
3. OcoOGeHHOCTH OpraHU3aIi CIIOHCOPCKUX MEPONPUSATHI (TeHEepallbHbIN CIIOHCOP, TUTYIBHBIHA
CIOHCOP, O(UIIMANBHBIA CIIOHCOP, SKCKIIIO3MBHBIN MOCTABIIMK, MH(POPMALIMOHHBIA CIIOHCOP U

T.J.)

1. The basic principles of drawing up long-term agreements on event marketing with club
owners, organizing individual corporate and private events with the possibility of brand / product
promotion.

2. Model "Four speeds of a successful event: intrigue, inclusion, emotions, communication"

3. Features of the organization of sponsorship events (general sponsor, title sponsor, official
sponsor, exclusive supplier, information sponsor, etc.)

BapuaHThI TeCTOBBIX 3a1aHUH
Cocmasbme  cnucok omeemos Ha  6ONPOCLL  Mecmd,  GbINOAHASL — 3A0aHUs.,
chopmynuposanuvie 8 KairCOOM 8onpoce mecma.
3aganue 1.
— 3TO MOJHBIA HAOOP IOPUAMUYECKUX, MOJIUTUYECKUX, (PUHAHCOBBIX, TBOPUECKUX U
HOPMATHBHBIX JOKYMEHTOB, 00ECIIEYNBAIOIINX HEOOXOAUMBIN d(PPEKT OT CIOHCUPYEMOU aKITHH.

3agaua 2.

Bubel cioHCOPCKUX MAaKeTOB, OTMEUEHHBIE ITU(PaMH, COOTBETCTBYIOT CTOMMOCTH CIIOHCOPCKOTO
nakera noJi OyKBeHHbIM 0003HauUEHUEM:

1) TUTyBHBINA CLIOHCOD

2) I'enepasibHBIN CITOHCOP

3) OdunnanbHbIi CIOHCOP

4) CrioHCOp-y4acTHUK
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a) 5-10% oT CTOMMOCTH MPOEKTa,
0) 100% crouMoCTH TIPOEKTA,

B) 25% OT CTOMMOCTH NPOEKTAa,
r) 50% cToMMOCTH MpOEKTAa.

3agaua 3.

KOMMYHI/IKaI_II/IOHHI)IMI/I 3ala4aMi CIIOHCOPCTBA, HAIIPABJICHHBIMH Ha (bOpMI/IpOBaHI/IC IIHUPOKOTro
OOIIECTBEHHOTO MHEHHUSI, SIBIISTFOTCS CJICTYIONTHE:

a) JeMOHCTpanusi (UHAHCOBOM MOINM C T1enblo (OPMHUPOBAHMS HMMHDKA HAJIEKHOTO,
YCTOMYHBOTO NapTHEpa,

0) TpUBICYCHHE K COTPYJAHMYECTBY C KOMIIAHHUEH-CIIOHCOPOM HambojIee CIOCOOHBIX,
TaJaHTIUBBIX JIIOJICH,

B) TIOBBITIICHHE OCBEJIOMIICHHOCTH O (pUpMe-CIIOHCOpE.

3agaua 4.

Tepmun BTL o0benuHseT pa3nuyHble TEXHOIOTHUH, TAKUE KaK:
a) MepYaHJai3uHr

0) npsiMOIi MapKETHHT,

B) pekiama

T') CIIOHCOPCTBO

3amaua 5.

Kpynubie BTL-ipoexTsl, B pe3ylnbTaTe KOTOPBIX B MEPHUOJ aKIIUH OCYIIECTBISIOTCS MEPEBOIBI
Ha OJIarOTBOPUTEIbHBIC HHUIIMATUBEI OT CTOUMOCTH KaXKIOW MOKYTIKH:

a) 01arOTBOPUTENHHBIC AKITHH

0) COOBITHITHBI MapKETHHT

B) pOs-peKiIama,

Task 1.
is a complete set of legal, policy, financial, creative and regulatory documents that
provide the necessary effect of the sponsored action.

Task 2.

The types of sponsorship packages marked with numbers correspond to the cost of the
sponsorship package under the letter designation:
1) Title sponsor

2) General sponsor

3) Official sponsor

4) Sponsor-participant

a) 5-10% of the cost of the project,

b) 100% of the cost of the project,

c) 25% of the cost of the project,

d) 50% of the project costs.

Task 3.
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The communication tasks of sponsorship aimed at forming a broad public opinion are the
following:

a) demonstration of financial power in order to form the image of a reliable, sustainable partner,
b) attracting the most capable, talented people to cooperate with the sponsoring company,

c) building awareness of the sponsoring firm.

Task 4.

The term BTL combines various technologies such as:
a) merchandising

b) direct marketing,

c) advertising

d) sponsorship

Task 5.

Large BTL projects, as a result of which transfers are made to charitable initiatives from the cost
of each purchase during the promotion period:

a) charitable promotions

b) event marketing

c) pos advertising,

BapuaHTBI NpakTHYeCKHX 32/1a4

Bvinonnume 3adanus (pewume npeonodxcennvle 3adauu). Obpamume 6HUMAaHue Ha
NOSACHEHUsl U YKA3aHUs K GbINOJHEeHUi0 pabomoel (eciu oHU umeromcs). 3anuwiume omeem 8
COOMBEMCcmaUL € YCMaHOBIEeHHOU HOPMOI.

3aganue 1.

PazpabortaiiTe cioHCOpCKUI TaKeT sl BRIOPAaHHON BaMH OpraHU3ally Ha OCHOBE MPHUBEICHHOM
HUXXE CTPYKTYPBI.

CrpyKTypa CIIOHCOPCKOTO MaKeTa

1. Ha3Banue

2. 3agaun, KOTOPBIE PEIIaeT CIIOHCOPCTBO

3. Onucanue coObITHS, MECTA 1 BPEMEHU U T.II.

4. lleneBas ayJUTOPHsI MEPOTIPUSATHUS

Bonpochl 10 cocTaB/1eHHIO CIOHCOPCKOI0 NAKeTa

1. llenu npuBieyeHUs] CIOHCOPOB.

2. lleneBas aynurtopuisi, Ha KOTOPYH OyJAE€T OPUEHTHUPOBAHO MepomnpusTHe. J[Be OCHOBHBIE
1[eJIeBbIE TPYIIIbL:

- IOCETUTETTN MEPOTIPUSATHUS

- MOTEHIIMATLHBIE CIOHCOPHI

3. Onpenenenre MUHUMAIBHON CYMMBI, Ha KOTOPYIO HEOOXOIMMO MPUBJIEUb CIOHCOPOB.

4. Onpenenenue popmara MEPONIPHUITHSL, IS IPOBEICHUS KOTOPOTO MPHUBJIEKAIOTCS CIIOHCOPHI
5. Pacuet ¢akTuyeckux 3aTpar Ha MEpONpUATHE (TNIAHOBBIX), KOTOPHIE JOKHBI OBITH MOKPHITHI
3a CYET CIIOHCOPCKUX B3HOCOB.

6. OcHallleHre TUIOIIAIKU TS MEPOTIPUATHS (IIUTHI AJIs PEKJIaMbl U T.11.)
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7. llpeapaymiuii ONBIT MPOBEICHHS MTOJOOHBIX MEPONIPUATHI U IPUBJICUEHHSI CIOHCOPOB.

8. Ilnanupyemas pexiiamMHas KaMIIaHUs MEPOIIPUSITHSL.

9. KTo nmnanupyeT pexinaMHyro KamnaHuo? MexaHusM IJIaHUpOBaHUS PEKIAMHOM KaMIIaHUHU (B
3aBHCHUMOCTH OT pa3Mepa B3HOCA WX YEeTro-To emie?).

10. TexHonorusi COCTaBJIEHHS CHOHCOPCKOrO IIakeTa (IJJAaHOBBIE 3aTpaTbl — COCTABIICHUE
MAKeTOB — (DaKTUYECKOE NMPUBJICUEHNUE CIIOHCOPOB).

11. Meronuka pacuyera CTOMMOCTH MEPOIIPUATHS.

12. TexHonorusi NpUBJIEYEHUSI CIIOHCOPOB/PabOTHI C MOTEHIINATBHBIMU CIIOHCOPAMHU.

Bonpochl K 3aKa34MKY 10 COCTABJIECHHIO CIIOHCOPCKOIO MaKeTa:

1. llenu mnpuBIeYEeHHUS CHOHCOPOB (MOJIy4eHHE NPUOBLIM, OKYIMAEMOCTb MEPOIPHUATHH,
IIPUBJICYEHHE ITOCTOSHHBIX CIIOHCOPOB WJIM KOHKPETHBIX

CoObITHS)

2. lleneBas ayautopus

- IOCETUTEITN/3pUTETN

- IOTEHIIMAJILHBIE CIIOHCOPHI

3. MuHuMabpHas cymMMa, Ha KOTOPYIO HE00X0AUMO ITPUBJIEYb CIIOHCOPOB.

4. JIna KakuX KOHKPETHBIX MEPONPHUATUN IPUBJIEKAIOTCS CIIOHCOPBI (TYpPHHUP, MEKIYHAPOIHBIE
COPEBHOBAHMS U T.I1.).

5. ®dakTUUecKue pacxojbl Ha MPOBEJICHHE MEpOINpPHATHs (IUIAHOBBIE), KOTOPHIE JTOJKHBI OBITh
ITOKPBITHI 3 CYET CIIOHCOPCKUX B3HOCOB.

6. [luzaiiH 1uiomanku A MEponpHsITHS (LIUTHI Ul PEKJIaMbl, BO3MOXHOCTb pPa3MEIICHUS
Hapy’KHOW U Ipyroil peKiIaMsbl, JOIOTHUIIbI CIOHCOPOB Ha (opMe U T.1.)

7. llpeapayminii ONBIT MPOBEICHHS MTOTOOHBIX MEPONPUATHI U IPUBJICUEHHSI CIOHCOPOB.

8. [Inmanupyemas pexiaaMHasi KaMIaHUs MEPONIPHUATHSA (€CIIH OHA YK€ 3aIUIaHUPOBaHA).

Task 1.

Design a sponsorship package for your chosen organization based on the structure below.
Structure of the sponsorship package

1. Title

2. Tasks that sponsorship solves

3. Description of the event, place and time, etc.

4. Target audience of the event

Bonpocut 0na cocmaesnenus cnoncopckozo nakema

1. Purposes of attracting sponsors.

2. Target audience for which the event will be oriented. Two main target groups:
- visitors to the event

- potential sponsors

3. Determination of the minimum amount for which sponsors must be attracted
4. Determining the format of the event for which sponsors are involved

5. Calculation of the actual costs of the event (planned), which should be covered by sponsorship
contributions.

6. Equipping the site for the event (boards for advertising, etc.)

7. Previous experience in holding similar events and attracting sponsors.
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8. Planned advertising campaign of the event.

9. Who plans the advertising campaign? Advertising campaign planning mechanism (depending
on the size of the contribution or something else?).

10. Technology of compiling a sponsorship package (planned costs - compiling packages -
actually attracting sponsors).

11. The method of calculating the cost of the event.

12. Technology for attracting sponsors/working with potential sponsors.

Bonpocut k 3akazuuKy 01a cocmaesienus CHOHCOPCKO20 naKema:

1. The goals of attracting sponsors (making a profit, payback events, attracting permanent
sponsors or for specific

Events)

2. Target audience

- visitors/spectators

- potential sponsors

3. The minimum amount for which sponsors must be attracted.

4. For which specific event sponsors are attracted (tournament, international competitions, etc.).
5. The actual costs of the event (planned), which must be covered by sponsorship contributions.
6. Design of the site for the event (boards for advertising, the possibility of placing outdoor and
other advertising, sponsors' logos on the form, etc.)

7. Previous experience in holding similar events and attracting sponsors.

8. Planned advertising campaign of the event (if already planned).

IIpumepHbIe TeMbI pedepaToB
Ipoananusupyiime, oyenume, cpagHume u yKadcume c60e OMHOUIeHUEe K 3ampoHymou
meme.
1. O6bexTh! U HanpaBiaeHUs 3(PPEKTUBHOTO UCIIOJIB30BAHUSI CIIOHCOPCTBA.
2. CHOHCOPCKHIA MaKer.
3. KoMMyHHKaTUBHOE CLIOHCOPCTBO.

1. Objects and areas of effective use of sponsorship.
2. Sponsorship package.
3. Communicative sponsoring.

TunoBble OLleHOYHbIe MaTePUAJIbI 110 TeMe NeS «broaxkeT cOOLITUIHHOIO U 1eJ10BOT0
MapKeTHHIa B TYpHU3Me»

Bonpocs! 1151 NOATOTOBKY 00y4a0IIUXCS K MPAKTHYECKUM 3aHATHAM

Hsznooicume  meopemuueckue OCHO8bL NO  OaHHOU meme (Oaiime  onpeodeieHusl,
nepeuuciume u Hazosume) u 000CHylUme (apeymenmupyime u HNpOOeMOHCMpupylme) ceoe
OMHOULeHUe K OAHHOU meme (Ha KOHKPEemHOM npumepe).
1. [ToueMy pacxofpl Ha event-MapKeTUHT HE MOTYT OBITh HAMIPSIMYIO CBSI3aHBI C pe3yIbTaTaMu
MPOJAXK MPOTYKIUH?
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2. Kakyie OCHOBHBIE CTaThbU OOBIYHO BKJIFOUAIOTCS B OIO/KET KXKJOT0 MEPONPHSTHS Ha
MapKEeTHHI?
3. Kaxkoii MeToz GropkeTrpoBaHus Hanbosee yacto ucnoin3yercs? [louemy?

1. Why can't event marketing expenses be directly linked to product sales results?
2. What are the main items that are usually included in every event marketing budget?
3. What is the most commonly used budgeting method? Why?

BapuaHTBI NpaKTHYeCKHX 3a/1a4

Buinonnume 3adanus (pewume npeonodicennvie 3adauu). Obpamume 6HUMAHUE HA
NOSICHeHUs1 U VKA3AHUs K 6bINOJIHEHUI0 pabomul (eciu ouu umeromcs). 3anuwiume omeem 8
COOMBEeMcmauUl ¢ YCMaHOBIeHHOU GYOPMOI.

3anauya 1. 3anoaHuTe HauboJIee TUNMMYHbIE KATETOPUM 3aTPAT JJIA COCTABJIEHHsI 010/KeTa
THNOTETHYECKOr0 MepPONPHUATHS.
Task 1. Fill in the most typical cost categories for budgeting a hypothetical event

Kateropust pacxoaoB Kareropus pacxoioB CyMmMma, ThIC. pyo0.

CalT MEepOTpUATHS
Event site

Ena
Food

Aynno-Buzieo Au3aitH
Audio video design

O6opynoBanue
Equipment

IIporpamma
Program

TpaHcopT, MPOKUBAHUE
Transportation, accomodation

bezomacHocTh
Security

[IpoussoncTeo
Production

MapkeTuHr
Marketing

Pacxonp! Ha areHTCTBaA
Expenses for the agencies

3agaya 2. [IpoBepuTh 0CTATOK NMOJTY4eHHOT0 0I0IKeTa, OPHEHTHPYSACH HA IaHHbIE
TAa0JMIBI.
Tabnuua — @opma npoBepku OanaHca OroKeTa
Task 2. Check the balance of the received budget, focusing on
table data
Table - Budget balance check form

Kateropusi pacxonos / Category of | Jlosisi B 001em 61oa:xete, % / Share in
expenses the total budge, %

Byder 30-40
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Buffet

CalT MepOTIPUATH
Event site

10-15

O0opynoBaHKE U OTIIEIIKA
Equipment and decoration

10-15

IIporpamma
Program

20

[IpousBoncTeo
Production

Tpancnoprt, npoxxuBanue bezonacHocTs
Transportation, accomodation Security

MapxkeTuHr, nogapku
Marketing, presents

5-10

Agency fee

ATEHTCKOE BO3HArPaXIACHHUE

5-10

IIpumepHbIe TeMbI pedepaToB

Ipoananusupyiime, oyenume, cpasnume u yKaxcume ceoe OmMHOWLEHUEe K 3ampOoHYmol

meme.

1. [Tonsitue 3¢ (HEeKTUBHOCTH NPUMEHUTENIBHO K COOBITUHHOMY MapKETHHTY

2. XOSﬂﬁCTBCHHO-KOMMYHI/IKaTI/IBHaSI I[GHTGJ'IBHOCTI)/ IIPOABHUKECHUC COOBITUIHOIO

MapKeTHHIa

1. The concept of effectiveness in relation to event marketing
2. Economic and communicative activities / promotions of event marketing

5. OHeHO‘lHLIe MaTepHuaJabl l'[pOMG)KyTO'-IHOfI arTeCTallMi M0 JUCHHUITIJIMHE

5.1. DKk3aMeH NPOBOAMTCHA C IPUMEHEHUEM CJIeIYIIIUX MeTOA0B (CPeICTB): B paMKax CIauu
9K3aMeHa MpeayCMaTpPUBAETCS YCTHBIA OTBET CTYJCHTOM IO OHJIETaM U pellleHue MPaKTHUYeCKON

3aJauu.

5.2.

OueHovHbIe MaTEePHUAJIbI IPOMEKYTOYHOM aTTEeCTALMU

KommnonenT IIpomeskyTOUHBIH/KITHOYEBOI Kpurepuii oueHuBanus
KOMIIETeHINH WHIUKATOP OLleHUBAHUA
OIIK-4.1 Pa3pabareiBaer mMapkeTuHTOBBIe cTpareruu | [lodydeH  McuepnbIBalOIIMA  COCTaB
Crocoben ¥ TIPOrpaMMbl B cepe TypusMma, a Takke HEOOXOAUMBIX MCXOIHBIX HAHHBIX IS
pa3pabaThIBaTh BHE/PSICT MX B JCATCNBHOCTD MPEANPHATHIA | 0o KOHKYPEHTHOI cpemsi
MapKETHHIOBHIE cheppl Typu3Ma, B TOM 4YHCIE C
OpraHH3alny.

CTpaTeTuu U MPOTPaMMBI

B cdepe Typm3ma, a
TaKKe BHEIPATH HX B
NEeSTENBbHOCTh
NpEANpUATUN cthepsl
Typu3Ma, B TOM YHCJE C
WCIOJIb30BAaHUEM  CETH
WurepHerT.

HCIIOJIb30BAHHUEM CCTH I/IHTepHeT.

IIpoBeneH caMOCTOSITENBHBIN aHAIN3

KOHKYPEHTHOH Cpeasl 10 TeMaTHKe

HCCIICOOBaHUs, IIOJTy4YC€HBI

000CHOBaHHEIC BBIBOJbI.

Pa3paboTana MapKeTHHIOBasi CTPATETHs
OpraHHU3allid, OTBEYAIOIIAsl COCTOSTHUIO
KOHKYPEHTHOU cpensl u
CTpPATErNYeCKUM 3a/adyaM OPraHU3aALUU
C yderoM TpeOOBaHUI TPOEKTHOTO
OIX0Ja.
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KoMmnonenT IIpomexyTOUHBIN/KII0Y€BOM Kpurepuii ouennBanus
KOMIIETEeHIIUH HHAMKATOP OLleHMBAHUA

MAapKETUHI'OBBIX CTp aTrerui

BO3MOXKHOCTEN MIHTEpHET ceTu.

Tunosble o1leHOYHBIE MATEPHAJIBI IPOMEKYTOUHOI aTTecTALMU
IlepeyeHb BONPOCOB K IK3aMeHY

H3noxcume meopemuyeckue OCHOGbI N0 OaHHOU meme (Oailime onpeoenenus,
nepeuucaume u Hazoeume) u 000CHyiime (apymeHmupyime u npooemoHcmpupyiime) ceoe
OmHOWEeHUe K OAHHOU meme (Ha KOHKPEemHOM npumepe):

1. [Tonsitue «COOBITUIHBINA MapKETUHI», LIEJIU U 337ja4l MEPOIPUSITUH.

2. CoObITuiinbii MapkeTuHr B cucteme IMC

3. Knaccudukanus coOpituii. [lonynsipusie popmatsl MEpOnpusTUIL.

4. Aynuropus. bapsepsl 1715 yyacTusi B MEPOTIPUATHX (AJ11 yYaCTHUKOB) U UX METOJIbI
MIPEOJI0JICHUE.

5. IIpuHIHAIIBI OpraHU3alyy YCIIEIIHBIX MEPOIPUITHI

6. MeToapl 1 MHCTPYMEHTHI TUTAHUPOBAHMSI MEPOTIPUATHH (BUIBI TIJIAHOB)

7. Dranbl OpraHu3aluy U MPOBEICHUS MEPOIIPUITUN (LMK MEPOTIPUSATHS, OCHOBHbIE
3aJ]auu Ka)kJI0ro 3Tara)

8. Buzpl aynutopuit MeponpuaTuii, 0cOOEHHOCTH pabOThI C pa3HBIMU ay TUTOPUSIMU
(CMU, napTHEPHI, KIIMESHTHI U T.1T.)

9. MccnenoBanue, reHepalysi 1 TECTUPOBAHUE UIEH MEPOTIPUATHS.

10.Be160p nmoapsTuuKkoB

11. Onpenenenne OromKeTa

12. Pabora co crioHcopamu

13. IIpocTpaHCTBO, MECTO MTPOBEIEHUS MEPONPUATHS, TEXHUYECKAs YacCTh, IEKOPALVH U
Perucrpanus,

14. KoopavHauus v JIOTUCTUKA HA MEPOIIPUSATUH,

15. Cucrema naeHTU(UKAIIE MEPONPUATHIA, TOJAPKOB M CyBEHHUPOB.

16. YnpasneHre KOMaHJ0M UBEHT-MEHEIKEPOB.

17. UpesBpluaiinble cuTyauuu (yIpaBjeHUE PUCKaMH).

18. ®uHancoBoe 000CHOBAHUE MPOBECHHUS MEPONPUATHI (IPUHATHE PELLICHUS O
OTMEHAa MEPOIPUSITHS)

19. MeTozp! otieHKH 3(h(hEeKTUBHOCTH MEPOTIPUSTUN COOBITHIHOTO MAapKETHUHTA.

20. KpeaTuBHBIE METO/IBI B COOBITHITHOM MapKETHHTE

21.beHuMapKUHT IPU CO3AAHUU KOHLENIUH CIIEHNATIbHOIO MEPOIIPUSITHS

22. Tunonorust KpeaTuBHbBIX UJEH B COOBITUITHOM MapKETHHTE.

23.ITapTHEpPCTBO U CIIOHCOPCTBO B COOBITUITHOM MapKETHHTE.

24. OcoOeHHOCTH OpPTaHU3alMH CTIOHCOPCKUX MEPOTIPHUSITHIMA

25. IlocnenoBaTenbHOCTh MJIAHUPOBAHUS MEPONIPUATHS U pa3pabOTKU CLIEHAPHSL.
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JIEIOBOTO U COOBITUIHOTO TypH3Ma, B
TOM  9YHCI€ C  HUCIOJb30BaHUEM




1. The concept of "Event marketing", goals and objectives of events

2. Event marketing in the IMC system

3. Classification of events. Popular event formats.

4. Audience. Barriers to participation in events (for participants) and their methods
overcoming.

5. Principles for organizing successful events

6. Methods and tools for event planning (types of plans)

7. Stages of organizing and conducting events (event cycle, main

tasks of each stage)

8. Types of event audiences, features of working with different audiences
(media, partners, clients, etc.)

9. Research, generation and testing of event ideas.

10.Selection of contractors

11. Determination of the budget

12. Work with sponsors

13. Event space, venue, technical part, scenery and

registration,

14. Coordination and logistics at the event,

15. Identification system for events, gifts and souvenirs

16. Managing a team of event managers.

17. Emergency situations (risk management).

18. Financial justification for holding events (making decisions on

event cancellation)

19. Methods for evaluating the effectiveness of event marketing activities.
20. Creative methods in event marketing

21.Benchmarking in creating the concept of special events

22. Typology of creative ideas in event marketing

23.Partnership and sponsorship in event marketing

24. Features of the organization of sponsorship events

25. Sequence of event planning and scenario development.

BapuaHTBI NpakTHYeCKHX 3a/1a4

Buinonnume 3adanus (pewume npeonodscennvie 3adauu). Obpamume 6HUMAHUE HA
NOACHEHUSl U YKA3aHUs K GblNOJHEeHUlo pabomsel (eciu oHu umeromcs). 3anuwiume omeem 8
cooOmeemcmeul ¢ YCmaHogieHHou )opMoll.
3ananume 1. 3anoanurte Taduuny «Kinaccuduxkanus BUI0B AeITeJIHLHOCTH IO BUIAM.
Task 1. Fill in the table "Classification of activities by type"

Tun meponpusitus / HenoBoe / Business Pa3BaekarenbHoe /
Type of the event Entertainment

MeponpusiTus 1151 KIIUEHTOB/
Events for the clients

Meponpusitust Jist
MIPUBJICYCHUS KITHCHTOB/
Events for the clients
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attrecting

Meponpusarus nis
napTHEepoB/
Events for the partners

Meponpusarus nis
COTPYIHUKOB/
Events for the staff

Meponpusitus s mpecchbl/
Events for the press

OdunmansHble MEPONPUATHS/
Official events

3anava 2. Onumure ocodeHHocTH opMaTa KOHGepeHUNH.
Task 2. Describe the features of the conference format
Yro /What Kak /How

WuTpura / intrigue

Muaxmro3ud / inclusion

OMonuu /emotions

Kommynukarmu /Communication
Lens / Aim
®opmupoBanue JosabHOcTH / Loyalty forming

IxaJia oneHUBAHUA

OmeHka pe3yJbTaTOB INPOW3BOAMTCS Ha OCHOBE IloNIOKEHUS O TEKylleM KOHTpOJE
yCIIeBaeMOCTH  OOyyalomuxcs M HPOMEXKYTOYHOW  aTTecTallii  OOETAIoOUIMXCS IO
00pa3oBaTeNbHBIM TPOTpaMMaM CPEIHEro MpoGeCCHOHATBFHOTO W BBICIIEr0 00pa3oBaHUS B
(denepaabHOM TOCYNapCTBEHHOM  OFOJDKETHOM| 00pa30BaTEIIbHOM — YUPEKJACHHHU  BBHICIIETO
oOpazoBanus «Poccuiickasg akageMHd HApOJHOI XO3SHCTBAa M TOCYAApCTBEHHOW CIy:KOBI Mpu
[Ipesunente Poccuiickoit @enepanun», yrBepxkaeHHoro Ilpukazom Pexropa PAHXul'C npu
[Ipesunente PO ot 30.01.2018 1. Ne 02-66 (.10 pazgena 3 (mepBwiii ab3am) u m.11), a Takxke
Pemenuss VYuenoro cosera CeBepo-3anangHoro uHctuTyta ynpasieHus PAHXul'C npu
[Ipesuaente PD ot 19.06.2018, mpoTtokon Ne 11.

OTJIMYHO

OOyyaromuiicsi MOKa3bIBae€T BBICOKHH YPOBEHb KOMIIETEHTHOCTH, 3HAHUS MPOTPAMMHOTO
Marepuana, y4yeOHOW IUTepaTypbl, PAacKpbIBaeT M aHAJIM3HPYeT MpoOJeMy C TOYKM 3peHHs
pa3nuuHBIX aBTOPOB. OOYyYaIOMMICS MOKa3bIBAECT HE TOJNBKO BBICOKHH YPOBEHb TEOPETHYECKUX
3HaHU, HO W BHUOUT MEXKAMCUUIUIMHApHble CcB3U. [IpodeccrmoHanbHO, TpPaMOTHO,
IIOCJIC/IOBATEIEHO,  XOPOIIMM  SI3BIKOM ~ YETKO HM3JlaraeT MaTepHajl, apryMEHTHPOBaHHO
(opMynHpyeT BBIBOJBL. 3HA€T B paMKax TPeOOBaHUI K HANpPaBICHUIO U MPO(QUII0 MOATOTOBKU
HOPMAaTHBHYIO W TIpakTH4ecKyr 0a3y. Ha Bompochl oTBe4aeT KpaTKo, apryMEHTHPOBAHO,
YBEpPEHHO, 10 cymecTBy. CriocoOeH NpuHUMaTh ObICTpHIE U HECTaHAAPTHHIE PEILICHHS.

HecrangapTHoe (MHOIOIUIAHOBOE) pellieHHe CUTYAI[MOHHOHN 3a1a4H (Keiica).

Xoromio
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OOyyaromuiics MOKa3bIBa€T TOCTATOYHBIN YPOBEHh KOMIETCHTHOCTH, 3HAHUS MaTepUajioB
3aHSITHHA, YI4EeOHON W METOAMYECKON JUTEepaTyphbl, HOPMATHBOB U IMPAKTUKHA €TO MPUMCHCHHUS.
YBepeHHO U TPOGECCHOHATBHO, TPAMOTHBIM SI3BIKOM, SICHO, YETKO M TOHSTHO H3JIaraer
COCTOSSHUE U CYTh BOIIpOCa. 3HAET TEOPETHYECKYI0 U MpPaKTUYEeCKylo 0a3y, HO IpHU OTBETE
JIOTTYCKAeT HECYIIECTBEHHBIE MOTrpemHOCTH. O0yyaromuiics MOKa3bIBaeT JOCTATOYHBIM ypOBEHb
po(heCCHOHATLHBIX 3HAHWUH, CBOOOJHO OIEPHPYET IMOHATHAMH, METOJAMH OICHKU IPHUHSATHS
peuieHui, HUMeeT TMpPEeACTaBICHHE: O MEKIUCIUIUIMHAPHBIX CBS35X, YBA3BIBAET 3HAHUA,
MOJIYYCHHBIC TPU HM3YyYCHUW PA3IUYHBIX JUCIHMIUIAH, YMEET aHATU3UPOBATh IPAKTHUCCKHE
CUTyallMl, HO JOMYCKAaeT HEKOTOpble MNOrpemHocTd. OTBET MOCTPOEH JOTUYHO, MaTepHual
U3JIaraeTcsi XOPOLIUM SI3bIKOM, MPUBJIEKaeTCsl HOPMATUBHBIN U UIUTIOCTPUPOBAHHBIN MaTepual,
HO TIPH OTBETE JIONYCKAEeT HE3HAYUTEJIbHBIC ONIMOKH, HETOYHOCTH IO HA3BAHHBIM KPUTEPHUSIM,
KOTOpBIE HE UCKAXXalOT CYyTH OTBETA.

CrannmapTHOE pelieHre CUTYaIlMOHHON 3a/1a4uu (Kekca).

YAOBJIETBOPUTEJIBHO

OOyuaromuiicsi TOKa3bpIBaeT cinaboe 3HAHWE MATEPUATIOB 3aHATUM, OTCYTCTBYET JOJDKHAS
CBS3b MEXJIYy aHaIu30M, apryMeHTalued W BbiBoJaMu. Ha mocTaBieHHbIE BOIMPOCHI OTBEYAET
HEYBEPEHHO, JOMyCKaeT MorpemuocTy. OOydaromuicss BiaJeeT MNPaKTUYECKUMH HaBBIKaMH,
NpUBIIEKACT WJUIIOCTPATUBHBIA MaTepuaj, HO YYBCTBYeT ce0si HEYBEpEHHO IMIpH aHaIu3e
MEXIUCIUIUIMHAPHBIX CBsi3ell. B oTBere He Bceraa MNPHCYTCTBYET JIOTHKA, apryMEHTHI
MPUBIIEKAIOTCSI HEJIOCTATOYHO Beckue. Ha mocTaBieHHBIE BOMPOCHI 3aTPYIHSETCS C OTBETaMH,
MOKa3bIBAaET HEJJOCTATOUHO ITyOOKHE 3HAHMUSL.

CuryauuoHnHas 3a1aya (Keic) pelieHa ¢ HeKOTOPbIMUA HETOUHOCTSMH.

HEYJIOBJIETBOPUTEJIbBHO

OOyuaromuiicss TOKa3bIBaeT ciaadble 3HAHUS MaTEpUAIOB 3aHATHH, y4eOHOU JIUTEpaTypHl,
TCOPHUU H TPAKTUKHU HNPUMCHCHHA H3YYaCMOI'O BOIIPOCa, HU3KHH YPOBCHb KOMIICTCHTHOCTH,
HEYBEpPEHHOE  M3JIO)KeHHe  Bompoca. OOydarommiics  TOKas3bpIBaeT  cladblii  ypOBEHb
npodecCHOHATIBHBIX 3HAHWH, 3aTPyIHSETCS MPH aHaIM3e MPAKTUYECKUX cuTyanui. He moxer
NPUBECTH TPUMEPHl M3 PEaJbHON NpakTUKU. HeyBepeHHO M JOrMYEeCKH HEMOCNeA0BaTEeNbHO
u3naraet Mmatepuai. HempaBmiibHO OTBEYaET Ha BOMIPOCHI WIIH 3aTPYAHSETCS C OTBETOM.

HeBepHoe pelenne uim cuTyalioHHas 3aja4a (Kelic) He pelleHa.

6. MeTonuyecKkue MaTepuaJibl 10 OCBOEHUIO TUCIIUILJIMHBI

CTy,lICHT JOMMYCKACTCA K 3K3aMCHY IO AJUCHUIINIMHE B CIy4ac€ BBIIIOJHCHHUA UM BCEX
3aJlaHUi U MEPOTIPUATHI, TPEAYCMOTPEHHBIX MPOrPAMMOM JUCHIUILIMHBI.

OK3aMeHbl OPraHU3yIOTCS B IEPUOJI CECCUU B COOTBETCTBUU C TEKYIIMM TIpapuKkoM
y4eOHOro Tpoliecca, YTBEPKIECHHBIM B COOTBETCTBUU C ycTaHOBJIEHHbIM B C3UY mnopsakom.
HpOJIOJ'DKI/ITeJ'ILHOCTB OK3aMCHa I KaXJ0oro CTyaA€HTa HE MOXCET MPEBbIIIATH YCTBIPEX
aKaJeMHUYeCKHX 4acoB. JK3aMeH He MOKeT HauumHaThcs paHee 9.00 yacoB M 3aKaHUMBATHCA
no3aHee 21.00 daca. Dx3aMeH TPOBOAUTCA B AYJIUTOPUH, B KOTOPYIO 3aIlyCKAKOTCA
OJTHOBpPEMEHHO He Oonee 5 yenoBek. BpeMs Ha MOArOTOBKY OTBETOB MO OWIIETYy KaXKIOMY
oOyuatomemycst orBoautcs 45 munyT. [Ipu siBke Ha 3K3aMeH 00ydJaromuiics 10JKEH UMETh MPU
ce0Oe 3aueTHYIO KHIDKKY. Bo Bpemst ak3ameHa o0yJaroniiecs mo peieHuio IpernoaaBaTemns MoryT
MOJIb30BaThCs yu4eOHOW MPOrpaMMOil NUCHUIUIMHBI M CIPaBOYHOM nuTepatypoil. OrneHka 3a
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9K3aMCH IIPOCTABJIACTCA B BKBaMeHaHHOHHOﬁ BCAOMOCTH M 3aUCTHBIX KHUKKAX CTYACHTOB, IIPU
9TOM OLICHKHU «HCYAOBJIICTBOPUTCIBHO» B 3aYCTHYIO KHMXKXKY CTYACHTOB HC IIPOCTABJIAKOTCS.

Oo6yuenue no muctmminae b1.0.06 «MapKeTHHT 1eI0BOTO M COOBITHIHOTO Typu3Ma /
Marketing of business and event tourism» mpeanoyiaraeT H3y4eHHE Kypca Ha ayIUTOPHBIX
3aHATHAX (JCKIMH ¥ MPAKTUYCCKHUE 3aHATHSI) U CAMOCTOSTEIIbHOW paOdOTHl CTYIEHTOB, BKIIIOYAs
MOJATOTOBKY K 3k3aMeHy. IIpakTuueckue 3anarus aucuuiinisl 51.0.06 «MapkeTuHr 1eoBoro
u cobOpiTuitHoro Typusma / Marketing of business and event tourism» mpennonararoT X
MIPOBE/ICHUE B PA3IMYHBIX (POpMax ¢ HENbI0 BBISIBICHUS MTOYYEHHBIX 3HAHUH, YMEHH, HABBIKOB
Y KOMITETCHIIUM.

Iloozomoeka Kk nexyuu
C menpro o0ecnedeHus yCIeIHoro 00yueHus CTYACHT JIOJDKEH TOTOBUTHCS K JICKIINH,
MOCKOJIbKY OHa SIBIISIETCS BaskKHEH e popmoii opranu3aiiy ya4eOHOro npoiiecca, HoCKOJIbKY:
— 3HAKOMUT C HOBBIM Y4€OHBIM MaTEPHAIIOM;
— pa3bACHSET y4eOHbIC 3JIEMEHTHI, TPYAHBIC JUII MOHUMAHHUS;
— CHCTEMaTU3UpyeT yueOHbII MaTepual;
— OpHEHTHpPYET B yueOHOM IpoIecCe.
Iloozomoeka K 1ekyuu 3aK10uaemcs 6 cjiedyrouiem:
— BHHUMATEIBHO NMPOYUTAITEe MaTepHal MpeablIyIIeH JIeKIHH;
— Y3HalTe TeMy MPEACTOSIICH JeKIUu (10 TEeMaTUYeCKOMY IUIaHy, M0 WH(OpMaIuu
JIEKTOpa);
03HaKOMbBTECH C YUEOHBIM MaTePUATIOM MO YUEOHUKY U YU€OHBIM MTOCOOUSIM;
MOCTapalTeCh YACHUTh MECTO N3Y4aeMOI TEMbI B CBOEH MPOQeCcCHOHATHHON MOATOTOBKE;
3aMUIINTE BO3MOXHBIE BOMPOCHI, KOTOPBIE BbI 33/1aJUTE JIEKTOPY Ha JICKIUH.

Iloozomoeka kK npakmuueckum 3aHAMUAM:

— BHUMATEJbHO MPOYUTANTE MaTepua JIEKIUH, OTHOCSIIMXCS K JaHHOMY CEMHUHApCKOMY
3aHATHIO, 03HAKOMBTECh C YUEOHBIM MaTepHAJIOM 10 YUEOHUKY U YU€OHBIM ITOCOOUAM;

— BBINUIINTE OCHOBHBIE TEPMUHBL;

— OTBETbTE HAa KOHTPOJbHBIE BONPOCHI MO CEMHUHApCKUM 3aHATHSM, T'OTOBBTECH IaTh
pa3BEpHYTHIN OTBET HAa KaXKJbli U3 BOIIPOCOB;

— YSCHUTE, Kakhe y4eOHbIE UIEMEHThl OCTAJIMCh JUIsl Bac HESICHBIMM M IIOCTapaiTech
NOJY4YUTh Ha HHUX OTBET 3apaHee (O CEeMHHApCKOIro 3aHATUS) BO BpeMs TEKYIIUX
KOHCYJIbTAIMH [Tpero1aBaTes;

— TOTOBUTBHCSA MOYKHO MHAMBHUIYaJIbHO, TApaMH WM B COCTaBE MAJIOW T'PYMIIbI, TOCIEIHUE
ABIAIOTCS 3P HeKTUBHBIMU (hOpMaMu pabOTBHI.

Iloozomosexka Kk ompocy npencTaBisieT cOOOW MPOEKTHPOBAHHE CTYACHTOM OOCYKIEHUS B
rpynmne B popme quckyccun. B 3TUX 1ensx cTyIeHTy He00X0uMO:
— CaMOCTOSTEIIbHO BBIOpATh TeMy (Tpo0iieMy) i MPOBEACHUS OTPOCa;
— pa3paboTaTh BOMNPOCHL, MpPOAyMaTh MpPOOJIEMHbIE CHUTyallud (C HCIOJIb30BaHHUEM
NEPUOANYECKOM, HAYYHOH JINTEPATYPHI, a TAKKE UHTEPHET-CANTOB);
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— pa3paboTaTh IIAaH-KOHCIIEKT OOCYXIEHHS C YKa3aHHEM BpEMEHH OOCYKACHHS,
BOIIPOCOB, BAPHAHTOB OTBETOB.
BriOpannas crygeHTom TeMa (mpoOsiema) JOKHA ObITh aKTyallbHa Ha COBPEMEHHOM
JTarne pa3BUTHSA, JOJDKEH OBITh MPEACTaBICH MMOIPOOHBIH MIIaH-KOHCIIEKT, B KOTOPOM OTpPa)KEHbI
BOIPOCHI /ISl AMCKYCCHM, BPEMEHHOM perjaMeHT OOCY>KICHHUs, AaHbl BO3MOXKHbIE BapUaHTHI
OTBETOB, MCIIOJIb30BAaHbI IPUMEPHI U3 HAYKH U MPAKTHKH.

MeTtoauyeckue yKkazaHusi 10 OPraHN3alMU CAMOCTOSITEILHON PadoThl

VYcnemHoe OCBOGHME AMCLHMIIIMHBI TMPENOJaraeT AakTUBHOE, TBOPYECKOE Y4yacTHe
oOyJaromuxcs Bo Bcex (popMax yueOHbIX 3aHATHIA, ONPEASIICHHBIX IS JAaHHOW JUCIUTUTAHBL.

CamocrosiTenbHast padoTa CTyAEHTOB IO JUCLMIUIMHE MPU3BaHA HE TOJBKO 3aKPEIUIATh U
yrayOssTh 3HaHUA, IOJIyYEHHbIE HAa ayJWTOPHBIX 3aHATHSIX, HO U (OPMHPOBATH YMEHMUS
OpPHEHTUPOBAThCI B MHOTrOOOpa3WM MaTepuana, yMmMeHusi o0oOmare, pedepupoBarh, yMeHUs
OpraHM30BaTh CBOE BpEMsl, CIOCOOCTBOBATh PA3BUTHIO y CTYJIEHTOB TBOPYECKUX HABBIKOB,
BBIPAa3UTh CBOIO TOYKY 3pEHMsSI HAa M3y4YeHHBbIE BOIpPOCHl M 3adaHus. l[lpu BbINOITHEHUU
CaMOCTOSITENIbHOW pabOThl CTYJIEHTY HEOOXOAMMO IpPOYMTaTh TEOPETUUYECKMH Marepuan He
TOJIbKO B Y4eOHHKAX U y4yeOHBIX MOCOOUAX, YKa3aHHBIX B OMOIMOrpaduueckux CHuckax, HO U
[IO3HAKOMUTBCS € MOHOIpaUYeCKUMHU HCCIeOBaHUsAMU. PekomMeHnanuu 1o Hay4yHOH
auTepatype, HWH(GOPMALMOHHBIM MCTOYHHKAM U y4eOHO-METOJIMYECKOMY OOecTeueHUI0
CaMOCTOSTENIbHON paboThI coaepikarcs B pazaenax 6 u 7 nannou PIT/I.

Bonpocs! 1J1s1 caMOCTOATEIbHOM MOATOTOBKH K 3aHSATHAM NPAKTHYECKOI0
(ceMMHAPCKOro) THIIOB

1. [lafiTe onpeniesicHUE TEPMHUHY «COOBITHIHHBIN MapKeTHHT». B uem ero
cneungpuka’?

2. KakoBbI OCHOBHBIE LIEJIM U 33124 COOBITUIHOTO MapKeTHHra?

3. OnucaTh MEPONIPUATHUS COOBITUHOTO MAapPKETUHTa B KOHTEKCTE OOLITNX
pEKIaMHBIX 3a/1a4.

4. IlocnenoBaTenbHOCTh IUIAHUPOBAHMSL IEUCTBUI U pa3pabOTKU CLIEHApUEB.

5. JlocTnkeHne MakCUMaabHOTO 3¢ (eKTa OT aKIMU AJIS TIOCIIEAYIOIIETO
MIOCTPOEHHUS OTHOLIEHUH ¢ kiaueHTaMu: CMU, npsiMoii MapKETHHT, TPOMO-MapKETHHT.

6. O1eHKa BO3MOYKHOCTH U 11e71€CO00Pa3HOCTH MEPOIPUSATHS — IEHCTBHA.

7. Pa3paboTka 11aHa opraHu3aliy U MPOBEICHUS IPE3EHTALIUN C OIPEeIeTICHUEM
COCTaBa U KOJINYECTBA YYACTHUKOB, BDEMEHH U MECTA IIPOBEACHUS [IPE3CHTALNH,
COCTaBa yYacCTBYIOIIMX JIUL U TIOLUIArOBOM MHCTPYKIIMHU IO €T0 ITPOBEICHUIO.

8. [TapTHEpCTBO U cIIOHCOPCTBO B chepe Event-mapkeTunra.

9. ConnasibHO 3HAYUMBbIE COOBITUS KYJIBTYPHOM JKU3HHU.

10. BricTaBkH, podeccuoHaTbHbIE 00bEeAMHEHUS, KOH(PEPEHITHH.

11. Ilpa3guukwu.

12. OcHOBHbIE IPUHIUIBI COCTABIIEHUS JI0JITOCPOYHBIX 1I0TOBOPOB IO
COOBITUMHOMY MapKeTHHIY C BiaJelbliaMU KiIyOOB, OpraHu3alii WHANBUY aIbHbIX
KOPIOPATUBHBIX U YACTHBIX MEPOIPHUITHI ¢ BOZMOKHOCTHIO IPOABMKEHUS
OpeHa/poayKTa.
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13. Mognenb «HeTbipe CKOPOCTH YCIIEUTHOTO MEPOIIPUSATHS: UHTPUTA,
MHKJIIO3UBHOCTB, MOLIUH, OOILIEHUE

14. OcoGeHHOCTH OpraHU3aluH CIIOHCOPCKUX MEPONPUATHH (TeHepaIbHbIHI
CIIOHCOP, TUTYJBHBIN CIIOHCOP, ODUIIHAIBHBIN CITIOHCOP, IKCKIIFO3UBHBIN MTOCTABIIHUK,
MH(POPMALMOHHBIA CIOHCOP | T.JI.)

15. Ilouemy 3aTpatsl Ha event-MapKEeTUHT HE MOTYT ObITh HANPSMYIO CBS3aHBI C
pe3yJabTaTaMu MPOJIaX MPOIYKIIUN?

16. Kakue oCHOBHBIE CTaTbU OOBIYHO BKITIOYAIOTCS B OFOKET MAPKETHHTA KaKI0TO
MEpPOIPUATHS?

17. Kakoit meToJ1 010 KETUPOBaHMSI HCTIONB3yeTces varie Bcero? [louemy?

1. Define the term "event marketing". What is its specificity?

2. What are the main goals and objectives of event marketing?

3. Describe event marketing actions in the context of general promotional tasks

4. Sequence of action planning and scenario development.

5. Achieving the maximum effect from the action for the subsequent building of
relationships with customers: mass media, direct marketing, promotion marketing.

6. Evaluation of the possibilities and expediency of the event - action.

7. Development of a plan for organizing and holding a presentation with a definition of the
composition and number of participants, time and place of the presentation, the composition of
the persons involved and step-by-step instructions for its implementation.

8. Partnership and sponsorship in Event marketing.

9. Socially significant events of cultural life.

10. Exhibitions, professional associations, conferences.

11. Holidays.

12. The main principles of drawing up long-term agreements on event marketing with club
owners, organizing individual corporate and private events with the possibility of brand / product
promotion.

13. Model "Four speeds of a successful event: intrigue, inclusion, emotions,
communication"

14. Features of the organization of sponsorship events (general sponsor, title sponsor,
official sponsor, exclusive supplier, information sponsor, etc.)

15. Why can't event marketing costs be directly linked to product sales results?

16. What are the main items that are usually included in every event marketing budget?

17. What budgeting method is used most often? Why?

MeTtoauyeckue peKoMeH/IallMU 110 NOAT0TOBKe pedeparta

Pedepar — 310 camocTosTENBEHOE, COEpKATENPHOE HCCIEIOBAHNE 110 BHIOPAHHOH Teme.
IToaroroBka pedepara npegycmMaTpuBaer:

- U3y4YeHHE JIMTEPATyphl, CIPABOUHBIX U HAYYHBIX HCTOYHUKOB (BKJIIOYasl 3apyOeKHbIE) MO
TEME  HUCCIEI0BaHUSA;

- CaMOCTOSATENbHBIM aHAJIN3 OCHOBHBIX KOHIICTILMI 110 U3y4aeMoil mpobieme;

- YTOYHEHUE OCHOBHBIX MOHATUN M HAyUHBIX M1OJIOKEHUIH;

- pPe3IOMUPOBAHNE TOJTYUYCHHBIX BHIBOJIOB.
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Crpykrypa pedepata I0DKHA CHOCOOCTBOBAaTh PACKPHITHIO H30paHHOM TeMBl U €€
COCTaBHBIX AJIEMEHTOB:

- BO BBEJIEHHUH JIOJDKHO OBITh YKa3aHO: aKTyaJlbHOCTb BHIOPAHHOH TEMBI, €€ 3HAYUMOCTb,
LENM ¥ 331a4¥, OOBEKT U MPEAMET UCCIIETOBAHHS, METOIBI JOCTHKEHHS ITOCTABJICHHBIX IeNIeH 1
3aja4, 00630p Oubmmorpaduu mo Teme padboThI;

- OCHOBHasi 4acTb pabOThl JIOJDKHA COJEp)KaTh HE MeEHee JABYX IJIaB, pa3OMUTHIX Ha
naparpagst.

Henenue maparpadoB Ha mommaparpadbl HenenecooOpaszHo. HasBanus maparpadoB He
JIOJDKHBI TIOBTOPSATH Ha3BaHHWE TeMbl pedepara. B xoHIe kaxmoro maparpada u KaKIoH TiIaBbl
nemaeTcsi HeOOBIoM BBIBOJ. Bce WacTw MOJDKHBI OBITH HM3JI0KEHBI B CTPOTOM JIOTHYECKOM
MOCJIEI0BATEILHOCTH U B3aUMOCBSI3H.

Texct nenecooOpazHO  WUIIOCTPUPOBATH — cXeMaMu, TaOJauIlaMH, JUarpaMMamu,
rpadukamMu, pUCyHKaMH U T. 1.

B 3akmtoueHun JOMKHBI OBITH C(HOPMYIHPOBAHBI OCHOBHBIC BBIBOJBI, CJICTAHHBIC B
pe3yNbTaTe ucciaeI0BaHusl.

Cnncok MCnoJIb30BaHHOM JINTEPATYphl AOJDKEH coxepxkarh He MeHee 10-20 HaszBanwmid,
BKJIIOUasi HOPMATUBHO-TIPABOBBIE AKThI.

Texct pedepata JOIKEH MPOJIEMOHCTPUPOBATh 3HAHUE CTYJIEHTOM OCHOBHOM JIMTEPATyphI
M0 JIaHHOW TeMe, YMEHHE BBIICTUTh MPOOJIEeMy M ONpPENeIUTh METONbl €€ pEIICHUs, YMEHHE
IIOCJIEZI0BATEIBHO HM3JIOKUTh CYILIECTBO PAcCCMATPUBAEMBIX BOIPOCOB, IPHUEMIIEMBIH YpPOBEHBb
SI3BIKOBOM TPAaMOTHOCTH, BKIItOUasi BiaJieHne QyHKIIMOHATIBHBIM CTHIIEM HAyYHOTO M3JI0KECHHUS.

O0bem pedepara HOMKEeH cOCTaBisATh 15-20 cTpaHWIl meyaTHOro TekcTa. B yka3aHHBIN
00bEM HE BKJIIOYAIOTCS IPUIIOKEHUS, KOTOPBIE CIIMBAIOTCS BMECTE C pabOoTOil.

PaboTa umeeT TUTYIBHBIN JHCT, CTPYKTYPHBIH TUIaH U COOTBETCTBYIOIIee oopmiienue. B
paboTe wucCHoNb3yeTcs CIUIONIHAs HyMepauus cTpaHull. Btopoil cTpanunei sBisercs
cojiepkaHue paboTel. Ha TuUTynpHOM sHcTe HOMEp CTpaHMIBI HE IpocTaBiseTcs. Beenenue,
KaKJas rjaBa, 3aKI0YEHHME, a TAaKKE CIUCOK MCIOJIb30BAaHHBIX MCTOYHMKOB HAYMHAIOTCS C
HOBOM CTPAHMIIBI.

PexomeHnaanum no noAroToBKe K TeCTHPOBAHUIO

TectupoBanue sBisercss (GpopMaMu KOHTPOJIS YCHEBAEGMOCTH OOYYArOIIUXCS, OICHKH
YPOBHSI OBJIaJICHUS TEOPETUYECKUMHU 3HAHMSIMHM M HaBbIKAMU MPUMEHEHHUS 3TUX 3HAHUN IMPHU
pelIeHNU IPAaKTHYeCKUX 3aaa4. [loaroToBka K TECTUPOBaHUIO MPEIIOaraer:
- 03HAKOMJICHHE C MaTepualaMu JIEKLUH;
- U3y4yeHue yueOHOM JTUTepaTyphl, CIPABOYHBIX U HAYUHBIX UCTOYHHUKOB,;
- YTOYHEHHE TEPMUHOB, OCHOBHBIX OHATHH U KaTeTrOpHii;
- CaMOCTOATEIbHBIA MMOAOOp HHGpOpMaLUU, HEOOXOAUMOW Ui apryMEeHTallMd aBTOPCKOM
MO3UIINN.

Bce Bompockl M 3amaHUs TECTOB OPHUEHTHPOBAHBI HA CHUCTEMATU3ALMI0 3HAHHUH
o0yyJaroImuxcs, pa3BUTHE CIIOCOOHOCTEN K CAMOCTOSTEIbHON aHATUTUYECKOH 1€ TETbHOCTH.

Pe3ynbpTaThl KOHTPOJIBHBIX PA0OT M TECTOB MPHU3HAIOTCSA MOJOXKHUTEIbHBIMM, eciau 75%
OTBETOB SIBJISIOTCS IIPABUIIbHBIMU.

MeToaudyecKue PEKOMEHAAINUH MO NMPAKTHYCCKUM 3aITaHUAM
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[Ipu BbIMOTHEHUHU 33/1aHUI IPAKTUYECKON pabOThI CTYJCHTY HEOOX0AUMO BHUMATEIBHO
IIPOCMOTPETh KOHCIEKTHI JIEKIIMKM 10 COOTBETCTBYIOIIECH TeMe. [Ipountars Marepuan 1o teme,
oOcyxnaeMoll Ha 3aHATUM, B YyuyeOHuke. [IpouyHTaTh OMOJHUTENBHYIO JHTEPATYpy IO
COOTBETCTBYIOLIEH TeMme. BBINOIHUTE MpEeAIOKEHHBIE IIpEroAaBaTeeM  3aJaHus 10
npakTuyeckoi pabore. llpoBepuTh NPABMIBHOCTH BBITOJIHEHUS MOJYYCHHBIX —3aJaHHM.
[lonroroBuUThCS K YCTHBIM OTBETaM K BONPOCAM, MPEAJIOKEHHBIM Uisi obcyxaeHus. [lpu
HE00XOIMMOCTH 3a/1aTh BOIIPOC MPEMOAABATEINIO HA 3aHITUU.

7. YueOHast 1uTepaTrypa M pecypchbl HHPOPMALMOHHO-TeJIeKOMMYHMKAIIMOHHOM CeTH
HNurepHer

7.1. OcHOBHas JIUTEpaTypa
1. bonpmynoBa T.B. YnpaBieHue MapKeTHHIOM B TYpPUCTCKON HMHIYCTPUH [DIEKTPOHHBIN
pecypc]: yaedHoe nocobue/ bonapmrynosa T.B.— DnekTpoH. TeKCTOBBIE JaHHBIE.— JIUTICTIK:
Jluneuxuit rocyaapcTBeHHbI TexHuueckuit yHusepcuter, ObC ACB, 2018.— 165 c.—

Pexxum noctyma: http:// www.iprbookshop.ru/88749.html

2. Komnp, O.J]. MapkeTuHr B TypUCTCKOM HUHAYCTPHUHU : YUEOHUK U MPAKTHUKYM JJIsl BY30B /
O. I. Komb. — MockBa: M3marensctBo  IOpaiit, 2020.— 355c¢.— (Bwicmee
obpazoBanue). — ISBN 978-5-534-04332-7. — Tekct : snexkrponHsid / DbC Hpait
[caiiT]. — URL: https://urait.ru/bcode/450891

3. Komapona, JI. K. OcHOBBI BBICTaBOYHOH NEATEIBHOCTH : y4eOHOE TMocoOue Jisi BY30B /
JI. K. KomapoBa ; orBercTBeHHbI pemakrop B. I1. HexopomkoB. — 2-e u3z., nepepal. u
nmorn. — Mocksa : M3parensctBo FOpaiit, 2020. — 194 ¢. — (Bricmiee oOpa3zoBaHme). —
ISBN 978-5-534-06841-2. — Texkct : anmektponnbiii / OBC IOpaiit [caiiT]. — URL:
https://urait.ru/bcode/452689

4. Illy6aesa, B.I'. MapkeTHHT B TypUCTCKON MHAYCTPHUH : YUEOHHK U MPAKTUKYM JJISl By30B /

B.T. Illy6aeBa, U. O. Cepaobonbekast. — 2-¢  u3A., HcOp. M Jgorn. — MockBa :
WznatensctBo FOpaiit, 2020. — 120 c. — (Boicmee obpazoBanue). — ISBN 978-5-534-
08449-8. — Tekcr : omekrponnbii // DObC HOpaiit [caiit]. — URL:

https://urait.ru/bcode/451446
Y4eOHO-MeTOANYEeCKOE 00ecTeYeHHe CAMOCTOATEILHOIH padoThI

1. AsanecoBa I'.A. KynbTypHO-10CyroBasi JesiTeIbHOCTb: T€Opusl U MpaKTUKA OpPraHU3alUU:
YuyebHoe mocobue aiist CTyIeHTOB BYy30B. - M.: AcnekT [Ipecc, 2006.- 236¢.

2. AcanoBa, . M. Opranusaius KyJabTypHO-A0CYTrOBOH JEATEIbHOCTHU : YUeOHUK JUIsl By30B /
H. M. Acanosa, C. O. [lepsouna. — Mocksa: Axagemust, 2011. — 192 c.: un.. — Briciiee
npodeccuonaibHOe oOpazoBanue. Cepsuc. — bubmuorp.: c. 190.

3. byn, JI. CoBpemeHHbINI MapKEeTUHT [DNEeKTPOHHBINH pecypc] : yuel. /uid CTYIEHTOB BY30B,
00ydJaronuxcsi MO CIEeNHATBHOCTAM dKOoHOMUKH © yrp. (060000) u «Kommepmus»
(351300) / JIyuc byn, Issun Kyptu; nep. ¢ aurn. [B. H. Eroposa]. - 11-e uza., nepepad. u
jor. - M.: KOHUTU-TAHA, 2012. - 1039 c.

4. Kyckos, A. C. OcHoBbl Typusma : yueOHuk / A. C. Kyckos, 10. A. [xanaasa. — 4-e usn.,
nepepad. . — Mocksa: KnoPyc, 2013. — 396 c.

5. Makapeuu [O.0O. Event-TeXHOJOTMM KaK OCHOBHOM HMHCTPYMEHT MO3UIMOHUPOBAHUS
Ou3Heca B peruoHe [DIeKTpOHHBIM pecypc]: yue6Hoe mnocobue/ 10.0. MaxkapeBuu—
DJIEKTPOH. TEKCTOBbIe JaHHble.— M.: Pycaiinc, 2015.— 122 c.— Pexum pocrymna:
http://www.iprbookshop.ru/48864.html.— DbC «IPRbooks»
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. TlonomapeBa A. M. KoMMyHHKAIMOHHBI MAapKETHHI: KPEAaTUBHBIE CPEICTBA W
HHCTPpYMEHTHI: YuebHoe mocobue / [lonomapea A.M. - M.: U1| PUOP, HUL] UH®PA-M,
2016. - 247 c. — Pexxum goctyna: http:/znanium.com

. PomannoB A.H. Event-mapketunr. CymHOCTb 1 0COOEHHOCTH OpraHu3aliu (2-e u3iaHue)
[DnexTpoHHBIN pecypc]: mpakTudeckoe nocooue/ A.-H. PoMaHI0B— DJIEKTPOH. TEKCTOBBIC
nanabie.— M.: JlamkoB u K, Ait Ilu Op Meama, 2017.— 89 c.— Pexum moctyma:
http://www.iprbookshop.ru/57071.html.— 3BC «IPRbooks»

. IamproBa O. A. CTUMynIHpOBaHHME NPOJAXK: MPUHIIMIBI, METOJbI, OICHKA: YUeOHOe
nocobue / O.A. lllansHoBa. - M.: HUL] MH®PA-M, 2014. - 107 c.

. IymoBuu A. Cwmemarb, HO He B30alITBIBaTh [DJIEKTPOHHBIH pecypc|: penenThl
opranuszanuu Meporpusatuit/ A. lllymoBuy, A. bepiaoB— DneKTpoH. TEKCTOBbIE JaHHbIE.—
M.: AlbniuHa [TaGnumrep, 2016.— 256 c— Pexum JIOCTyNa:
http://www.iprbookshop.ru/41407.html.— 3BC «IPRbooks»

7.2. JlonoJIHUTEIbHAA JIUTEpPaTypa

. Bockonouu, H. A. MapkeTuHr TypUCTCKHUX YCIYT : y4eOHHK M TPAKTUKYM JJIsi BY30B /
H. A. BockonoBuu. — 3-e u3z., mepepab. u jgom. — MockBa : MzmatensctBo HOpaiir,
2020. — 191 ¢. — (Beicmee obOpazoBanue). — ISBN 978-5-534-08265-4. — Teker
anektpouubii // DBC FOpaiir [caiit]. — URL: https://urait.ru/bcode/450596

. Kamenen, A.B. OCHOBBI KyJNbTypHO-IOCYTOBOW MAESITENBHOCTH : yUYEOHHK MAJis BY30B /
A. B. Kamener, H. A. Ypmuna, I'. B. 3aspckas ; O]  HAay4YyHOM  pejakuueu
A. B. Kamenna. — 2-e u3g., ucnp. u gon. — Mocksa : M3natensctBo HOpaiit, 2020. —
185 ¢. — (Bwicmee ob6pazoBanme). — [ISBN 978-5-534-06403-2. — TeKcCT : AJIEKTPOHHBIH //
OBC HOpaiir [caiit]. — URL: https://urait.ru/bcode/452814

. Mopo3sosa, H. C. Peknama B cOIManbHO-KyJIbTYPHOM CEpBHCE M TypU3ME : YUEOHMK JUIs
By30B/ H. C. Mopo3oBa, M. A. Mopo3oB. — 6-¢ u3a., mepepab. u gom. — Mocksa :
WznatensctBo FOpaiit, 2020. — 192 ¢. — (Boicmee obpazoBanue). — ISBN 978-5-534-
10941-2. — Tekcr : oanekrponnbii // OBbC HOpaiit [caiit]. — URL:
https://urait.ru/bcode/454344

. Ilab6amosa JI.A. MeHEIKMEHT B TYPUCTCKON MHIAYCTpHH [DIIEKTPOHHBIN pecypc]: yueOHoe
nocobue/ IllabamoBa JILA.— DnekTpoH. TekcToBble JaHHble.— CUMQEpOonos:

YHuBepcUTeT »HKOHOMUKM U ympasieHus, 2018.— 247 c.— Pexum pocryna:
http://www.iprbookshop.ru/86406.html

7.3. HopmaTuBHbIe IPaBOBbIe JOKYMEHTHI U MHAS IpaBoBasi MH(popmanus

1. Koncturynus Poccuiickoit @eneparuu, NpUHITa BCEHAPOJHBIM rojocoBaHueM 12 nexalpst

1993 r. (mocneaHsst peaaKIms)

2. I'paxnanckuii kogexe Poccuiickoit @eneparuu (mocaeaHssi pegaKius)

3. TpynoBoit konekc Poccuiickoit @enepanuu, npuaiat denepaibHbIM 3aKOHOM OT 30 mexadps
2001 r. Ne 197-®3 (mocneansist penaxius)

4. ®enepanbHbiii 3akoH OoT 8 aBrycra 2001 r. Ne 129-®3 «O rocyaapCTBEHHON perucTpaluu

IOPUAMYECKUX JIUI M MHIUBUYaJTbHBIX NpPEAIpUHUMATENCH.
5. @enepanbHblil 3ak0H OT 13 mapta 2006 1. Ne 38-D3 «O pekname».
6. ®enepanbubiii 3akoH 0T 29 uroiig 2004 r. Ne 98-D3 «O koMMepUeCKOW TaltHE.
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7. ®enepanbHblii 3ak0H 0T 29 nexadpst 2006 r. Ne 244-D3 «O rocynapcTBEHHOM PEryJIHMPOBAHUN
JESTEIbHOCTH 0 OpraHU3allid UM TPOBEICHUIO a3apTHBIX MIP U O BHECEHUWU H3MEHEHWIl B
HEKOTOpbIE 3aKOHOJaTeNbHbIE aKkThl Poccuiickon denepaunny».

8. ®enepanpupiii 3akoH oT 24 utons 2007 r. Ne 209-d3 «O pa3BUTHHM Majoro U CPEIHEro
peAnpuHUMaTesbeTBa B Poccuiickon @enepanum.

9. 3akon Poccuiickoit @enepannu ot 27 nekadbps 1991 r. Ne 2124-1 «O cpeacrBax MaccoBou
UHPOPMALIAN.

10. 3akon Poccwuiickoit ®enepanun ot 9 urons 1993 r. Ne 5351-1 «O6 aBTOpCKOM TpaBe W
CMEXKHBIX ITpaBax».

11. 3akon Poccuiickoii deneparuu ot 23 ceHTA0ps 1992 r. Ne 3523-1 «O mpaBoBoO#i oxpaHe
[IPOrpaMM JJIsl SJIEKTPOHHBIX BHIYMCIUTENIbHBIX MAIIMH U 0a3 TaHHBIX».

12. 3akon Poccwuiickoit ®eneparuu ot 7 deBpans 1992 1. Ne 2300-1 «O 3ammre mpaB
noTpedurenein.

7.4. UuTepHeT-pecypchbl
C3UY pacmomaraetT J0CTYIIOM dYepe3 calWT HaydHOW OmOmmoTrekw http://nwapa.spb.ru/

K CJIEIYIOUIMM IOANMCHBIM 3JIEKTPOHHBIM peCypcaMm:
Pycckoaszviunvie pecypcol

. DONEeKTpOHHBbIE YYEOHUKU OJJIEKTPOHHO - Oubnuorteunoil cucremel (OBC)
«ANOYKC»

. DNEeKTPOHHBIC YIeOHUKH AIEKTPOHHO — OnbamoredHoit cuctemsl (ObC) «Jlauby

o Hayuno-npaktuyeckue cratbu mo (uHancam U MeHekMeHTy M3nmaTtenbckoro
noma «bubnuoreka I'peGeHHUKOBAY

o CraTbu U3 NEPUOIMYECKUX M3AAHUNA MO OOLIECTBEHHBIM W T'yMaHUTapPHBIM
Haykam «HcT - Bpro»

. OHUUKIIONEINH, CIOBapH, CIPaBOYHUKHN «PyOpukon»

o [Tonubie TekcThl auccepranuii U aBTopedepaToB OnekTpoHHas bubmmnoreka
Hucceprauuii PI'b

. NudopmanmonHo-npaBoBbie 6a3bl - KoHCcynbTaHT utroc, ['apanT.

AHIJI013bIYHbIE PeCcypChl

o EBSCO Publishing — moctyn K MyJIbTHAMCIMILIMHAPHBIM MOJTHOTEKCTOBBIM
0a3aM [aHHBIX pPa3IMYHBIX MHPOBBIX W3JAaTEIbCTB IO OW3HECY, SKOHOMHUKE, (HUHAHCAM,
OyXrajJTepckoMy ydYeTy, I'YMaHUTApHBIM M €CTECTBEHHBIM oOJacTsM 3HaHUH, pedeparam u
MIOJIHBIM TE€KCTaM IMyOIMKaluil U3 HAYYHBIX U HAyYHO-TIOMYJISIPHBIX KYpPHAJIOB.

. Emerald — xpymnHseiilnee MUpoBOe H3aTENbCTBO, CIEHUATU3UpPYIOIIEEcs Ha
ANIEKTPOHHBIX JKypHaJlax M 0a3zax JaHHBIX IO 3KOHOMHUKE M MEHEIKMEHTy. Mmeer craryc
OCHOBHOTO MCTOYHHUKA MPoQeccuoHanbHON nH(OpMaIiy Ui MpernoiaBaTeneii, nccueaopareneit
Y CTICIIHAIIMCTOB B 00JIACTH MEHEKMEHTA.

B0o3MOXKHO HCHONB30BaHUE, KpPOME BBIIIENEPEUYHUCICHHBIX pPECYpPCOB, U JIPYTUX
AJIEKTPOHHBIX pecypcoB cetn MHTepHeT.

7.5. Uuble HCTOUHUKH
1. http://www.event-management-uk.co.uk
2. http://www.ifea.com
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3. http://www.eventros.ru/

4. http://www.event-forum.ru

5. http://www restec.ru/exhibitions/featured/travelexpo/mice.ru.html
6. http://www.miceforum.ru

7. http://www.conference.ru

8. «Typbuznec» — )KypHaJ ISl CHEIUATUCTOB TYPUCTHUYECKON OTpaciv. [IIEKTPOH. pecypc]. —
Pexxum nocryma: http://tourbus.ru

9. Hayunas snexTpoHHast OM0IMOTEKa - JOCTYI K MOJHBIM TEKCTaM MEPUOANYECKUX U3JaHUH MO

BCEM HaNpaBJCHUSM HAYYHBIX JUCHMIUIMH. [DIEeKTpoH. pecypc]. — Pexum npocryna:
http://elibrary.ru/
10. [IpakTuueckuii MapKeTHHI: exeMecsyHbli KypHail. — M. : ArentctBo BCI Marketing,

2005-. — U3n. ¢ 1997 r. —.

11. Blackwell - monHOTEKCTOBBIE 3JEKTPOHHBIE Hay4yHbIE >KypHAaJbl, OXBAaThIBAIOIIHNE BCE
00JIaCTH €CTECTBEHHBIX M OOILIECTBEHHBIX HayK. [DnekTpoH. pecypc]. — Pexum pocryna:
http://www.blackwell-synergy.com/

12. DOAJ - MozmepupyeMblii KaTajor Hay4HbIX YPHaJOB CO CBOOOJHBIM BeOIOCTYIOM K
MOJIHBIM TeKcTaM ctaTed cosmaetcs ¢ ¢eBpans 2003 r. B yuuBepcurere r. Jlynn (IBemws).
[DnexTpoH. pecypc]. — Pexxum nocryna: http:// www.doaj.org/

13. Sage Publications - HayuHble XypHaJbl IO T'yMaHUTApHBIM, TOYHBIM U E€CTECTBEHHBIM
HaykaM. [yOuHa monHOTEeKcToBoro apxuBa ¢ 1999 roma. VYcmoBus joctyma: JOCTYI
opranu3oBaH no odmeyHusepcurerckoit cetn. URL:http://online.sagepub.com

14. Springer - MOJHOTEKCTOBBIE KHUTH, omyOimkoBanHble ¢ 2000 mo Tekyuwii roa (KHUTH ¢
3eJICHONM MUKTOrpamMMoi). YCiIoBHUS AOCTyMa: JOCTYI OpPraHWU30BaH MO OOIIEyHUBEPCUTETCKOM

cetn. URL:http://www.springerlink.de/books

8.MaTepuanbHo-TexHn4YecKan 6a3a, UHPOPMaLUMOHHbIE TEXHONOTUH,
nporpamMmHoe obecneyeHne u MHGOPMaLIMOHHbIE CNPaBOYHbIE

cncremol
Ne n/m | HaumenoBaHue
1. Crienmanu3upoBaHHbIE KJIACCHI U1 TPOBEICHUS JIEKIIMHM U TPAKTUUECKUX 3aHATUI
2. CrienmanusupoBaHHas MeOeIb U OPICpe/ICTBA: Ay JUTOPUHN U KOMITBIOTEPHBIE KJIACCHI,

000pyTI0BaHHBIE TTOCAIOYHBIMH MECTAMHU

3. Texuuueckue cpeacrBa oOyueHusi: llepcoHanbHble  KOMIBIOTEPHI;  KOMIIBIOTEpPHBIE
IPOEKTOPHI; 3BYKOBBIE JUHAMUKHU; MPOrPAaMMHBIE CPEICTBA, 00ECHEUMBAIOIIME MPOCMOTP
Buseodaiinos B popmatax AVI, MPEG-4, DivX, RMVB, WMV.

Ilpozpammusie, mexHuuecKkue u 31eKmMPOHHbIE CPEOCMEa 00yHeHUA U KOHMPOIA
3HAHUI CMYOEeHMO08:

[TakeTsl TpOrpaMMHOIO OOECIICUEHUsT OOMEero Ha3HaueHUs (TEKCTOBBIC PEIAKTOPHI,
rpauyecKue peaaKTopsbl).

Kypc BkiIouaeT mcmnoib30BaHHE MporpaMMHoro odecrnieuenuss Microsoft Excel, Microsoft
Word, Microsoft Power Point misi MOATOTOBKM TEKCTOBOTO M TAOJMYHOTO MaTrepHala,
rpadUuecKuX WLTIOCTPAIUH.

Metoapl 00ydeHHUs MpeNnojaraloT HCHOJIb30BaHWE HH(OPMAIIMOHHBIX TEXHOJOTHH
(KOMITBIOTEPHOE TECTUPOBAHUE, JEMOHCTPALIUS MYJIbTUMEIMUHBIX MATEPUAIIOB).
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3aneiicTBoBaHbl VIHTEpHET-CEPBUCHI U AJNEKTPOHHBIE PEeCypChl (CIIpaBOYHbIE CUCTEMBI, H-D,
Koncynprant wim ["apaHT, MOMCKOBBIE CHUCTEMBI, JJIEKTPOHHAS TOYTa, MPOodEecCHOHATLHBIE
TeMaTU4ecKre 4YaThl W (OpPYyMBI, CHUCTEMBl ayauo U BHUIEO KOH(pepeHImil, OoHIalH
SHIUKIIONIEINH, CIIPABOYHHUKH, OMOJMOTEKH, DJIEKTPOHHBIE y4eOHbIE W Y4EOHO-METOAMYCCKUE
MaTepuabl).

JomyckaeTcss TpUMEHEHHWE CHUCTEMBl JAUCTAHIIMOHHOTO OOYYeHHsI C HCIOJIb30BaHUE
mwiatrpopm TEAMS, Zoom, Skype for Business, CJ1O Moodle

HNupopmManoHHbIE CIPABOYHbIEC CUCTEMBbI:
1. TlpaBomas cuctema «Iapant-UaTepHET? [DNeKTpOoHHBIN pecypc]. — Pexxum goctyma: http: //
www.garweb.ru.
2. IlpaBoBas cucrema «Koncynmerantllmtoc» [DnexktponHBId pecypc]. — Pexum nocrtyma:
http: // http://www.consultant.ru/
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